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Phone Interview 
Pontiac’s Best 
Bathrick Reticent 
More ‘Get-Wells’ 


By 
Chris Sinsabaugh 








Still-At-Home, 
Detroit 
N THE words of Pontiac’s recent 
announcement ads, “Here Comes 
Old Faithful Again”—and the last 
time from my domicile, I hope. 
I’m talking about the column now 
—not Pontiac. This coming week 
I should be back at the old stamp- 
ing ground, in the oak-paneled of- 
fice. Not that I don’t like the com- 
fortable quarters of my living 
room with some one to wait on me 
hand and foot. But I’m like the old 
fire horse. All I want now is for 
Doc Beaton to clang that gong so 
I can get back into harness. 
Anyhow, here I am in slippers 
and robe turning out the column 
after a telephone interview with 
Don Bathrick, Pontiac’s calm but 
hard-hitting general sales manager. 
* * * 


I HAVE always admired Don’s 
calm manner—the way he keeps 
both feet on the ground regardless 
of what goes on. And there is that 
same calmness throughout the 
present situation. 

“Chris,” he _ said, “there isn’t 
much use worrying about things 
we can’t fix when there are so 
many things right in this business 
we can fix.” He pointed out one 
or two of them. 

But first he took a parting look 
at the model year just passed when 
Pontiac sold 330,017 new cars, the 
biggest in the company’s history 
by a wide margin. And if my 
memory and the figures in my little 
black book serve me correctly, that 
was just about the largest gain in 
sales any major company made in 
’41 over ’40. The increase was 63.1 
percent compared with 35.9 percent 
for the industry, missing fourth 
place by fewer than 15,000 cars. So, 
comparatively speaking, curtai!- 
ments and all, Pontiac has fared 
pretty well. s 

BUT WHAT makes the Pontiac 
sales chief as calm as anything is 
that his dealers are in their best 
condition financially. Percentage- 
wise, their increase in net profits 
more than doubled their gain in 
sales, Pontiac’s ex-Marine told me. 
And on June 30 Pontiac dealers 
had more actual cash on hand 
than they had total working capi- 
tal on Jan. 1, 1939, just 2% years 
previous. And that condition has 
improved since June. 

He also told me about a recent 
used car analysis that his staff 
made covering a period from April 
through August. During those five 
months Pontiac dealers’ used car 
gross profits showed gains over the 
same months of 1940 ranging from 
6 percent in April to 113 percent 
in August. The number of days 
stock of used cars (turnover) de- 
creased from 23.4 in April to 11.5 
in August this year compared to 
29.6 in April and 19.8 in August, 
1940, 

* * * 
“ONE REASON for this remark- 
(See SPARKS, Page 19, Col. 1) 
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OPM Studies Ban|» 


On ‘Bright Work’ 
After December 1 


Non-Functional Chromium, 
Nickelplate Decoration 
Face Elimination 


On Defense Front 


oe production i 
Be TOCOTE OOS occ cccvecccicses 
Wall Street sounds alarm ...... 
Aluminum scrap still unused ... 18 


By William Ullman 
Washington Correspondent 


WASHINGTON.—In the 
swirl of reports about im- 
pending heavy layoffs of la- 
bor in the automotive in- 
dustry because of growing 
production restrictions, a new curb 
on motordom seemed to be in the 
making last week. This, according 
to rumor, would be the elimination 
of “bright work” from motor ve- 
hicles, necessitated by alleged “for- 
ward buying” by manufacturers of 
the scarce metals various gadgets 
require — copper, zinc, nickel and 
chromium, so needed for defense. 

The story is that priorities and 
civilian supply officials, angered by 
purported disinclination of the in- 
dustry to eliminate bright work 
from models now being manufac- 
tured was asking the OPM council 
for drastic action forbidding the 
installation of any nonfunctional 
chromium and nickelplated deco- 
rative work whatever after Dec. 1. 
Draft of an order supposed to be 
submitted to the council would ban 
all the shiny bumpers, radiator 
grilles, hub caps, instrument panel 
finery and glistening door handles. 

Members of the industry, of- 
ficials said, were warned last 
spring that they should forego the 
use of metal for bright work. In- 
stead of voluntarily complying with 
the request, it is charged, the in- 
dustry stocked up, in some cases 
piling a year’s supply. To forestall 
OPM requisition, it was further 
alleged, some manufacturers fabri- 
cated the materials into finished 
parts for use later on. 

The OPM council met last week 
as usual but if it took any action 
on the proposed bright work curb 
no word of it was allowed to seep 
out. So, as in many other matters, 
the industry remains up in the air, 
apparently the target of that cur- 
rently all-pervading slogan “Keep 
’em Flying.” 






TODAY: Car, Truck 
Tables—Pages 12, 14 
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42 Selling Season Opens 


With Shows in Three Cities 
Who's to Blame? 


Epitor’s Note: In the first half of this article which ran last week, 
the publisher of Automotive News pointed out that the stimulus in 
creating the second greatest model-year sales in the history of the 
automobile industry was provided by statements of officials and 
press releases from Washington. Continued threats of government- 
forced cuts in automotive production—stories on shortages in defense 
materials being used in motor vehicle manufacturing—threats of 
prohibitive motor vehicle taxation — strikes and pay increases in 
automotive and allied industries, fanned a fear psychology. The 
public knew that all these press releases added up to one thing — 
a decided increase in the price of new motor cars. This fear proved 
justified when several motor car companies raised the prices of 
their cars early this summer. Leon Henderson protested — but the 
raises stuck because they were justified. The second part of this 
article, herewith presented, deals with the other underlying factors 
that caused the public to go “hog-wild” for new motor cars. 


By George M. Slocum 


NOTHER of the underlying factors that caused the 
public to go “hog-wild” for new motor cars during the 
past year, automobile leaders here point out, was the fear 
of substitutes in the forthcoming new cars. Since the start 
of the present war, the word “ersatz,” used by the Germans, 
has a well-defined meaning in this country. It means material 
of inferior quality — often sleazy—and forced into use 
> SE 








because of the lack of prope 
materials. It implies make- 
shift. 

At no time has the automotive 
industry thought of putting “make- 
shift” materials into its new cars. 
Here in Detroit this is well under- 
stood. And what is meant has been 
pointed out to the press at con- 
ferences in the automobile _in- 
dustry. In fact it was pointed out 
that only by designing new models 
could this industry effect the sav- 
ings in the materials needed for 
the defense program. 

For instance, one parts company 
furnishes fuel pumps for almost 
the entire automotive industry. 
The bodies of these fuel pumps and 
fuel pump and vacuum pump com- 
binations required about 9,000,000 
pounds of zinc for the 1941 model 
year. As a precautionary measure, 
this company has designed a steel 
pump, composed of several steel 
stampings hydrogen-welded _ to- 
gether. This produced a good pump 
but cast iron finally was decided 
upon and has been tooled up, but 
will not be used unless the situa- 


tion becomes more critical. This 
(Continued on Page 10, Col. 1) 


Parts Supplies 
Jeopardized by 


Three Factors 


DETROIT.—Despite governmen- 
tal assurances that the nation’s 
transportation system must be kept 
in running shape, considerable con- 
cern is being shown here over re- 
pair and maintenance parts. This 
is brought about by: 

1. Inability of some parts makers 
to keep apace of demands despite 
the government’s go-ahead on ma- 
terials; 2. U. Army’s “com- 
mandeering” of thousands of parts 
for servicing military vehicles; 3. 
Maldistribution of certain repair 
items. 

The situation as regards the 
manufacture of parts is incon- 
sistent. Whereas one manufacturer 
has ample stocks of repair parts 
to last many months, another 
maker has been unable to cope 
with demand. The latter situation 
is due to the scarcity of materials, 

(See PARTS, Page 10, Col. 5) 


Labor Troubles Add to Output Woes 


Ha A. Williams 
si Aasediete Editor 
DETROIT.—To the car makers’ 
headaches over materials and cur- 
tailment are now being added, in 
increasing numbers, serious labor 
troubles as witnessed by develop- 
ments of the past two weeks. 

Having recovered from_produc- 
tion halts at Dodge and Plymouth 
plants in the previous week, Ford 
and Studebaker final assemblies 
were hit in the past week. 

A series of minor disputes have 
been occurring regularly at the 
Ford Rouge plant since the be- 
ginning of the 1942-model run 
several weeks ago. Most of these 
disputes have been slowdowns of 
the assembly lines as workers at- 
tempted to spread out their work 
as long as possible in view of the 
heavy cut in 1942-model production. 

Harry H. Bennett, Ford person- 
nel director, announced last week 
that the first group of production | 
workers were being laid off under 
the curtailment program and by 


Jan. 1, 1942, approximately 20,000 


‘will be affected by the layoffs. 


“It costs us twice as much to 
make an automobile as it did some 
time ago,” Bennett said, “because 
of the slowdowns and_ wildcat 
strikes from the time the UAW- 
CIO union-shop contract was 
signed.” 

A meeting between representa- 
tives of the company and the union 
was called last week in an attempt 
to clear up the difficulties that 
have been causing these _inter- 
ruptions. William B. Taylor, UAW- 
CIO leader at the Ford plant, said 
that workers had evidently been 
under the impression that if pro- 
duction did not reach the OPM 
limit, the shortage might be made 
up later. 

“But this is an entirely wrong in- 
terpretation of the OPM regula- 
tion,” Taylor said. “What falls 
short of the maximum production 
allowance up to Nov. 30, is dead 
loss, not only to the Ford company, 





but to the employes as_ well.” 

The maximum limit set by OPM 
is 4,125 cars a day at the Rouge 
plant, which the present force of 
workers are capable of producing 
without overspeeding. Output up to 
the present time has been held to 
approximately 2,500 units per day 
as a result of the disputes. 


Studebaker was forced to close 
down completely Monday due to a 
strike at the Midland Steel Co. in 
Cleveland, main supplier of body 
frames for Studebaker. Negotia- 
tions were carried on during the 
past week and at press time Fri- 
day, it was reported that only one 
point stood in the way of a final 
agreement. Major issue at stake is 
wages. 

Midland is also a supplier of 
frames for Buick, Ford trucks, 
Hudson and Willys. These com- 
panies were able to continue opera- 
tions last week but will be forced 
to slow down if the strike is not 
settled soon. 


Baltimore,Buffalo, 


Rochester in Van 


Big Crowds Are Expected 
To View New Cars, 
Defense Exhibits 


On Dealer Front 


Dealer mortality shows Page 
Pee: Oe SD 6c ccesecsscices “F 
Tighter credit 
U CF WEEMS cecdéasecuseee 


DETROIT. — Officially 
ushering in the 1942-model 
selling season, dealer-spon- 
sored automobile shows 
swung open their doors Sat- 
urday in Baltimore, Buffalo and 
Rochester, N. Y. Similar automo- 
tive-defense expositions will open 
Oct. 18 in San Francisco, Oct. 30 


in Fresno, Calif., and Nov. 3 in 
Denver. 


While lacking some of the gla- 
mor of the annual New York 
automobile show—which this year, 
for the first time in 41 years, will 
not signalize the birth of a new 
season, the shows in other cities 
will carry on a tradition that has 
been a vital factor in the industry’s. 
progress to date. Realizing the ne- 
cessity for a “springboard” to 
start off 1942 sales, dealers in these 
six cities have surmounted national 
defense obstacles which submerged 
similar undertakings in New York, 
Chicago, Detroit, Los Angeles and 
elsewhere this year. 

That dealers in these six cities 
have acted wisely is evident from 
field reports which show an alarm- 
ing lack of interest in 1942 cars on 
the part of the public. This is due 
to many factors—heavy pre-selling 
of the market last spring, rumors 
of “inferior” cars for 1942, higher 
prices and taxes, confusion over 
installment curbs, etc.; therefore 
automobile shows should tend to 
alleviate the situation in the men- 
tioned cities. 


Similar results, in lesser degree, 
should be forthcoming in other 
cities, such as Detroit, Boston and 
Seattle, where “Open House” weeks 
will be staged this month. 

Good attendances are expected 
this week at the Baltimore, Buffalo 
and Rochester shows, which in- 
clude defense exhibits along with 
displays of new cars and trucks. 
The Baltimore exposition, under 
the aegis of the Automobile Trade 
Assn. of Maryland, is being held in 
the 5th Regiment Armory and wilk 
continue through Oct, 18. 

All branches of the United 
States armed forced are participat- 

(See SHOWS, Page 2, Col. 5) 


The Top Ten 


PASSENGER CARS 
First Ten in 


Be ms Re- 
ported in Buse tae Today: 
1940 


1941 
Pos. Make Pos. 
1—749,469 Chevrolet 500,882— 1 
2—501,734 Ford 386,464— 2 
8—374,131 Plymouth 304,641— 8 
4—260,564 Buick 186,835— 4 
5—239,697 Pontiac 152,795— 5 
6—196,092 Olds 182,208— 7 
I—174,352 Dodge 146,638— 6 
8—120,491 Chrysler  69,505— 8 
9— 89,881 Studebaker 68,762— 9 
10— 74,616 De Soto 50,708—12 
Total All Makes 
3,105,101 2,845,217 


For complete standing of all 
makes, see Page 15, this issue. 
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Decision Due Soon on Tighter Installment Terms 


FRB Weighs Stricter Rules 
On Down Payment, Balance 


DETROIT.—Confirming previous 
speculations along these lines, the 
Federal Reserve Board gave au- 
thoritative indications Thursday 
that a decision will be made in 10 
days on further tightening of in- 
stallment buying. If approved, the 
stricter regulations will increase 


Dodge Dealers 
_ To Benefit by 
New Parts Setup 


DETROIT. — Convinced that 
proper promotion of essential busi- 
ness tends to strengthen the sinews 
of national defense, the sales man- 
agement of Dodge is conducting a 
series of 63 special field meetings 
in which key executives of the 
company will explain how dealers 
may organize their service and 
merchandising efforts in keeping 
with changing conditions. 

“It is our opinion,” explains 
Dodge vice-president, Forest H. 
Akers, “that in these abnormal 
times when all motoring is con- 
fronted by delicate problems, there 
is need for the exercise of business 
statesmanship looking beyond the 
familiar horizon which heretofore 
was accepted as logical limit of 
our endeavors. 

“We recognize that the task of 
prime importance for the motor 
industry at this time is to safe- 
guard the continued usefulness of 
the millions of motor vehicles 
which our factories turned out be- 
fore the demands of national de- 
fense put necessary restrictions on 
our usual production capacities.. 

“To enable our dealers to render 
service with the greatest possible 
speed, we are inaugurating a parts 
supply system radiating from 52 
strategically situated wholesale de- 
pots. The location of the depots is 
such that needed items are prac- 
tically in overnight reach of most 
of our 4,000 dealers. Because of 
their more extensive dealer clien- 
tele, these depots carry not only 
the items usually stocked by the 
average dealer’s service depart- 
ment, but many which, because of 
their less frequent need, have here- 
tofore been supplied on direct or- 
der to the factory. 

“Important as this streamlining 
of Dodge service will be for pas- 
senger car owners, it may be said 
to be even more vital to the thous- 
ands of truck-using business lines 
in which every break in transpor- 
tation makes a loss item on the 
books.” 


Jones Elected Head 


Of Indiana Truckers 
SOUTH BEND.—Claude L. Jones, 
secretary - treasurer of Clemans 
Truck Line here, was elected presi- 
dent of Indiana Motor Truck Assn. 
at its annual convention here last 
week. 

BE. E. Mills of E. E. Mills Truck- 
ing Co. also of South Bend became 
a new member of the association’s 
board of directors representing 
common carriers. 


felt, 
past three months. 


INSTALLMENT—Federal Reserve 


Chicago's mortality o 


See story on page two. 


one. 


See stories on page one and two. 

page 16. 

fears of an attack by 
DEFENSE—Ai 


dedicate Hudson 


See story on page 8. 





the required down-payment (now 
one-third) on automobiles and will 
reduce the maximum time (now 18 
months) allowed for paying the 
balance on cars. 

The new regulations, it is be- 
lieved, will also tighten restrictions 
on the time-buying of furniture, 
radios, etc. 

One change being studied would 
plug what some officials consider 
a loophole in the down-payment 
rules. The present regulations per- 
mit a person to borrow the price 
of a new car or other article from 
a bank or finance company and 
then to escape the down payment 
restriction by paying that cash to 
the dealer or merchant. 

If a person buys a $900 car from 
a dealer on time, he must pay at 
least $300 down. But if he goes to 
a bank and borrows $900, he can 
pay the dealer the full amount. In 
this case, he makes no down pay- 
ment but owes the bank $900 in- 
stead of owing the dealer $600 after 
making a $300 down payment. 

FRB may require banks and 
others who make cash loans to 
get written promises from borrow- 
ers that the loans will not be used 
to evade the down-payment rules. 


Defense Highlights 
*42 San Francisco 
Automobile Show 


SAN FRANCISCO. — Automobile 
dealers of San Francisco are now 
busy preparing to make the forth- 
coming auto show in the Civic 
Auditorium, Oct. 18-26, an exhibit 
that would portray not only the 
sparkling new 1942 model motor 
cars but also acquaint the public 
with the important and impressive 
role that the automobile manufac- 
turing companies are playing in 
defense production. 

Exhibitors are gathering data 


i? 





and Oldsmobile dealership of 
made of 1942 Cadil 
so life-like that Fre 





‘|Denver Dealers 






CAR SHORTAGES for display ae don’t bother Modern Motors, Cadillac 

Glendale, Calif. The compan 
lac pictures and pasted them on the window. The effect is 
d Rounds, sales manager (right foreground) reports a 


had ‘‘blowups” 


number of passing motorists have stopped expecting to see the models in person. 
eee rennet eee ee ALSO 


_—_—_-_C:C eee rrr 


BOSTON.—Speaking before the 
13th Boston Conference on Dis- 
tribution last week, Arthur O. 
Dietz, president of Commercial In- 
vestment Truck Corp. of New 
York, endorsed the Federal Re- 
serve Board’s regulations of in- 
stallment credit “as they now 
stand,” but pointed to the danger 
of so restricting credit terms as 
to penalize the middle and lower 
income groups of the population. 

| Dietz discussed his own com- 
| Pany’s experience under Regula- 
jtion W, which raises to one-third 
the down payment on automobiles 
and holds to a maximum of 18 
months the maturity of retail 
automobile “paper.” 

“We have been doing business 
under Regulation W for more than 
a month,” Dietz said. “We have 
found that, in its present form, it 
is in accord with sound, construc- 
tive business principles, and it is 
|being administered intelligently. 
The more conservative sales finance 
‘companies have long decried any 


and pictures that will show the; tendency to make down payments 
part played in this program by the .too small and to lengthen the ma- 
automobile builders. Dealers will|turity dates of installment paper 
also have exhibits which will clear-| unduly. The observance of Regula- 
ly prove to the public that no in-|tion W will prevent such unsound 
ferior substitutes are being used in! practices, and should have an edu- 
this year’s models and that the! cational value that will outlive the 
rumors to the effect that the 1942 life of the regulation. 
models would be inferior, in either}; “However, just because Regula- 
appearance or performance, be-/tion W, in its present form, has 
cause of material shortages are| proved workable and even helpful, 
groundless. an unqualified benediction cannot 
Jack French, chairman of the|be given to this invasion of the 
dealer show committee stated that|field of business economics. I 
it is his opinion that this year’s} view with some concern the pos- 
show will be one of the greatest} sibility that it may be amended to 
in the 25-year history of the event.|step up minimum down payments 


French has contacted Dodge of-| Still further and to shorten more 
ficials in Detroit, his firm being the drastically the maximum maturities 


News Roundup .. . 


MORTALITY—Even shough output curtailment was not then being 
dealers showed a sizabie rise during the 
See story on page three. 


next 10 days on tighter restrictions on time sales; probably down pay- 
ment will be increased, maximum time for paying balance reduced. 


OUTPUT—Sporadic disputes are plaguing automotive 
operations off, Studebaker shut by supplier strike. See story on page one. 
PARTS—Supplies of repair parts are being jeopardized by under- 
production, maldistribution and Army requirements. See story on page 


SHOWS—Dealers officially launch 1942-model sellin 
in Buffalo, Baltimore and Rochester, I 
due in next three weeks in San Francisco, Denver and Fresno, Calif. 


USED CARS—Dealers warned against holding used cars because in- 
ventories are low, in the hope of higher prices later on. See story on 


SERVICES—Automotive Trade Assn. Managers map extended program 
for aiding dealers during emergency. See story on page 12. 
ADVERTISING—Assistant Attorney General Thurman Arnold declares 
. S. on theory or practice of advertising are 
unfounded. See 4th Dimension on page 18. 
lane production nears 2,500 per month; Col. Knox to 
aval arsenal Oct. 28. See stories on page 
PROFITS—Wall Street sounds alarm on holding profits down; with- 
drawal of private capital would boost U. S. 


distributor here for Dodge and of installment 


Plymouth cars, to secure special 
show exhibits from the factory 


paper. 


“Regulation W can be changed 


heads for the San Francisco show. Studebak er Li sts 


Tod Bates, manager of the as- 
sociation, closed the deal with Bob 
Hope, radio’s ace comedian and 
entertainer, to again make an ap- 
pearance on the Civic Auditorium 
stage. 






Board is due to make decision in 







roduction; Ford 








season with shows 
N. Y., this week. Other expositions 














financing, it’s contended. 








Prices Includi 


New Excise Tax 


SOUTH BEND.-— Studebaker 
Corp. announced last week a re- 
vised price listing of its three lines 
of 1942 models—Champion, Com- 
mander and President — including 
the new federal excise tax which 
became effective Oct. 1. 

The new tax, an additional 3% 
percent, now gives a total excise 
tax of 7 percent. 

1942 Studebaker Chematon 


elux- Sky- 

Custom style way 

Coupe (3-pass.) ....$810 $845 ita 
Double-Dater 

Coupe (5-pass.) ... 835 ee. 

Club Sedan ......... 840 Bee acskcieg 


Cruising Sedan 0 
1942 Studebaker Commander 


Soten ope eases 1,108 1,153 1,188 
Cruisin edan ... 1,128 1,173 1,208 
Land Cruiser ..... 1,163 1,208 1,243 
1942 Studebaker President 8 
Sedan-Coupe ...... 1,242 1,287 1,322 
Cruising Sedan 1,262 1,307 1,342 
Land Cruiser ..... 1,297 1,342 1,377 


Fair Trade Injunction 


TRENTON, N. J.—An injunction has 
been handed by a New Jersey court 


enjoining and restraining the Ufert | completed when the first 1942-model Chevrolet rolled off the 


Auto Parts Service, Inc., here from of- 
fering for sale or selling lubricating 
equipment manufactured by the Lincoln 
Engineering Co. at prices below those 
established by the manufacturer. 


Dietz Points Out Dangers 
Of Further Credit Control 


at any time by action of a ma- 
jority of the board of governors 
of FRS. I do not think that the 
board would exercise, arbitrarily, 
the charter powers contained in 
the executive order of the Presi- 
dent. I believe that it will main- 
tain the policy of holding industry 
conferences before taking im- 
portant steps. Nevertheless, . busi- 
ness must operate under the hazard 
of change without prior notice.” 


Holding it to be a self-evident 
truth that “it is economically sound 
and socially desirable that install- 
ment credit be kept available to 
consumers at all times,’”’ Dietz con- 
tinued: 


“If cash on the barrel-head is 
to be the only permitted method of 
payment, only the higher-income 
groups of the population are going 
to enjoy the privilege of acquir- 
ing needed consumer durable 
goods. The millions of families in 
the middle and lower groups can- 
not, as a rule, buy such products 
for cash. More drastic restrictions 
on installment selling will thus be 
tantamount to rationing automo- 
biles, radios and similar goods for 
the benefit of those in the higher- 
income brackets.” 


Citing FRB’s preface to Regula- 
tion W, Dietz questioned that re- 
strictions upon installment credit 
would attain any of the board’s 
three avowed purposes: to restrain 
inflation, to cut down the demand 
for consumers’ durable goods, and 
to create a backlog of unsatisfied 
demand that would help business 
in the post-war period. 


“The supply of automobiles, ra- 
dios and other consumer goods will 
be cut down so greatly that all 
those that can be produced will 
certainly be sold, for cash if not 
on the installment plan. Tighten- 
ing installment credit terms fur- 
ther, therefore, will not increase 
the size of the unsatisfied demand 
for these goods that will be built 
up during the defense emergency. 


“All persons who oppose a retro- 
gression in living standards among 
the lower-income groups, and all 
who desire greater social and eco- 
nomic equality must oppose further 
tightening of installment credit.” 





Start Plans for 
Show Nov. 3.8 


DENVER. —In spite of world 
conditions Denver automobile deal. 
ers are going ahead with plans for 
their annual automobile show to 
be held in the city auditorium Noy, 
3-8. It is to be the largest and best 
show in the history of the Denver 
Automobile Dealers Assn., accord. 
ing to Tom Braden, executive sec. 
retary. 

During the past year the audi- 
torium was enlarged and during 
the show the addition to the build. 
ing will be thrown open to the 
general public for the first time. 
The new part will be used to dis. 
play 1942 passenger car models, 
while the old part will be utilized 
as follows: Two-thirds of the floor 
space will be given over to Lowry 
field, the U. S. bomber school in 
Denver; the new Remington mu- 
nitions plant; recruiting stations in 
Denver, including all branches of 
Uncle Sam’s fighting force; the 
Red Cross, and other defense units 
of the government. 

The other third of the floor space 
will house a commercial car dis- 
play featuring 1942 models and all 
makes. Each night a floor show 
will be featured. 

Lowry field will have two planes 
on exhibit in the auditorium and 
also will feature aireo photography. 
The Remington plant expects to in- 
stall a machine that will turn out 
small arms ammunition. Such ex- 
hibits will be an education in 
themselves and will serve to draw 
thousands of Denverites into the 
auditorium and a record attend- 
ance can be expected. 

The general show committee is 
made up as follows: Sam Marcus, 
Marcus Motor Co., Studebaker, 
president of DADA, chairman of 
the entertainment committee; Ber- 
nard Mahoney, Murphy-Mahoney, 
Chevrolet, finance; Alston M. Mc- 
Carty, McCarty-Sherman Motor 
Co., Ford, publicity; Oscar Kelton, 
Kelton, Inc., Pontiac, floor rules 
and floor space; E. Jack Beatty, 
Hoskins-Beatty Motor Co., Olds- 
mobile, decorations; Charles Bro- 
kaw and Lou Cohen, Buick, ad- 
vance tickets, and Leonard James, 
James Motor Co., Plymouth-Dodge, 
defense exhibits. 


Shows 


(Continued from Page 1) 


ing in the Buffalo Automotive 
Trade Assn. annual show now in 
progress in Buffalo’s Memorial Au- 
ditorium. The show will continue 

through Oct. 19. 

Three floors of the Civic Ex- 
hibits building are being utilized 
by the Rochester Automobile Deal- 
ers Assn. to display 150 new models 
at its 34th annual show. Defense 
exhibits will also be shown, but 
RADA officials are placing em- 
phasis on the new cars. This show 
runs through Oct. 18. 

* ok of 


Syracuse Cancels Show 

SYRACUSE.—There will be no 1941 
show staged by the Syracuse Auto- 
mobile Dealers Assn. This will be the 
second successive year that the event 
has been omitted because the only 
suitable showplace, the New Yor 
State ar: is not available for 
—— use during the national emer- 


THE TWENTY-FIFTH year of assembling automobiles in the West was 


the G 


regional sales manager for Chevrolet. 


eneral Motors Chevrolet division plant at Oakl 
manager of the plant, is shown at the end of ee r 
Metcalf, manager of the Fisher Body plant in Oakland, and 


assembly line st 
. J. Fitzpatrick, 
line with C. W: 
. Norman Phelps, 


As the 26th year of assembly operations 


begins, the plant is devoting part of its output to national defense needs. 
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Dealers tell me 


By John 0. Munn 
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conditions of their members. In 


cerned about the unionization of|this great leavening process, per- 


mechanics and salesmen, and re- 
sulting strikes. These are coming 
at a time when the dealers can 
least afford to have a close-down 
or accept the money loss which 
naturally would result. They don’t 
see why the Washington admin- 
istration doesn’t take a hand in 
the situation. Many of them criti- 
cize Washington. They say that 
Washington is complaining about 
the bogging down of the defense 
program, and feel that people back 
in the hinterlands don’t realize 
the seriousness of the world situa- 
tion. Many dealers ask, and per- 
haps in fairness, why they should 
take the situation so _ seriously 
when the President doesn’t do 
anything to prevent strikes at 
plants that are holding up strategic 
defense production, let alone the 
myriad of little strikes that are 
harmful to retailers who can ill 
afford to get out ahead with in- 
creased wages when they have no 
assurance that their volume of 
business will take care of the 
wages to which they are already 
committed? 

In this particular installment 
of the column, I would like to 
take the position with reference 
to salesmen and union operation. 
The automobile salesman’s po- 
sition isn’t very secure. Even in 
a volume year it wasn’t secure, 
and conditions in his work have 
been so discouraging as to make 
him easily gullible to the en- 
treaties of union organizers who 
were smart enough to blow up 
their vicissitudes and promise 


panaceas to end them. 
* 


Conditions Held 


Unbearable 
Denon particularly in the 
larger towns, are jittery. That 
is only natural, because the con- 
ditions under which salesmen work 
in many metropolitan areas, with 
Se are almost unbear- 
able. 

If Bill Green or Phillip Murray, 
or any union official, has any 
plan that will permanently bene- 
fit automobile salesmen, I would 
be the first on my feet to pro- 
mote that plan and ask their 
help. But I don’t think a union 
organization is the way out. I 
have talked with many union or- 
ganizers themselves; in _ fact, 
they have been in my office. 
Presidents of local salesmen’s 
unions have also been in my of- 
fice, and we have explored the 
situation thoroughly, and there 
is nothing that a union can of- 
fer to overcome the conditions 
which both salesmen and dealers 
are striving to improve. 


Personal Effort 


Unrewarded 
ONIZATION is a leavening 
proposition to gradually in- 


Q. and A. 
On Excise Tax 


Q.—Does the dealer have to 
pay the factory an additional 
3% percent on new cars which 
the dealer has on hand Oct. 1? 

A.—No. The excise tax is in 
the nature of a sales tax which 
is paid by the manufacturer and 
is computed on the price at 
which the manufacturer sells 
the car to the dealer. ; 

Q.—Can a dealer charge his 
customer a 7 percent tax on 
a car which he received from 
the manufacturer before Oct. 1 
and which he sells to the custo- 
mer after Oct. 1? 

A.—No. The dealer is only leg- 
ally permitted to pass on to the 
purchaser the tax which the 
dealer paid to reimburse the 
manufacturer for the tax which 
the manufacturer paid. Theres 
& fine up to $1,000, or imprison- 
ment, for violations. 








sonal effort seldom has its reward. 

I submit to you, both dealers 
and salesmen, that the salesman 
is a professional man. He is a 
free enterpriser. He wants the 
results of his own efforts, and 
does not want to share them 
with someone without the ability 
or the willingness to carry the 
load. I submit to you that sales- 
men’s incomes can never be uni- 
form percentagewise, because it 
is worth more money to sell cer- 
tain lines of cars than others; 
it is worth more money to sell 
for certain dealers than others. 
The rate of commission can 
never be uniform and still be 
fair. One dealer, by his own 
prestige, is responsible for most 
of the business, while another 
dealer with no prestige depends 
entirely on business that sales- 
men bring in. One dealer care- 
fully directs salesmen and an- 
other dealer lets them run wild. 
The remuneration, of course, 
should be different. 


* * * 


Cooperation 


Is Needed 


T is true, however, that in some 

cases dealers themselves have 
asked union officials to come in to 
organize salesmen. These dealers 
are willing to guarantee a higher 
rate of commission, give up house 
deals entirely, pay on full delivered 
price with the used car allowance 
not excepted. They have done this 
and they have even agreed to the 
checkoff system which naturally 
perpetuates the union simply to 
prevent local volume dealers from 
offering long allowances. They had 
to operate under the provisions of 
the union contract and pay full 
commissions. whether they liked it 


or not. 

It shouldn’t be necessary to 
have a union to enforce Sunday 
closing, closing on holidays, or 
even closing evenings. We all 
know that that’s a matter of co- 
operation. An automobile sales- 
man, like any other human be- 
ing, should have time off with- 
out feeling that some other sales- 
man is picking up the business 
while he is getting the necessary 
rest and relaxation. 


* * * 


Cites Dealer 
Mistakes 


T shouldn’t be necessary to have 

a union to get a square deal as 
far as salaries are concerned. The 
industry itself should eliminate the 
theory that if one salesman can 
sell 100 cars a year, 10 salesmen 
can sell 1,000. This theory of ad- 
ditional salesmen selling additional 
cars is all wrong. When one dealer 
whose normal projection would be 
100 cars puts on 10 salesmen be- 
cause they are commission men, 
and do not cost anything unless 
they get business, he is making a 
mistake not only from the sales- 
man’s standpoint, but from his 
own. 

Few salesmen and dealers 
understand the Wagner act. Re- 
member, long before any labor 
acts there could be, and still can 
be, strikes and pickets, but a re- 
tail dealer, so far at least, isn’t 
under the Wagner act, and 
neither is he under the Wage 
and Hour act. The union of- 
ficials know this fact better than 
does the dealer, but they natur- 
ally don’t tell the dealer, and 
use all possible inference of 
these two laws to scare the deal- 
er into the necessity of union 
organization. > 


Must Handle 
It Right 


AM, as you are, for labor. A more 
widespread division of purchas- 
ing power in the country is desir- 
able. If dealers will handle the 
situation rightly, they never need 
fear labor organization, simply be- 
(Continued on Page 18, Col. 3) 
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Dealer Mortality Up in Chicago 





PREPARATIONS for an “Open House” week in Detroit automobile dealer- 


ships were completed last week. Typ 


“smartening up’? campaign for the 
of the store front, along 
which is sponsoring the ‘ 
mobile show. 


ical of the scenes as dealers began a 
ig week, was this picture at the Don 
Homer Chevrolet Co., where Homer (right) 
a pattern designe 
Open House”’ week in 


ersonally directed the decoration 
by Detroit Auto Dealers Assn., 
jeu of the annual Detroit auto- 


300 Car Dealers Taking Part 
In Detroit ‘Open House’ Event 


DETROIT —The first “open house 
week” held by concerted action of 
all automobile dealers in the metro- 
politan Detroit area got under way 
last week by official proclamation 
of Mayor Edward J. Jeffries jr. 

This first “open house” supplants 
the annual Detroit Automobile 
Show, interrupted this year after a 
continuous annual run of 40 years, 
because of demands upon the auto- 
mobile industry made by the de- 
fense program. 

“Open house” virtually extends 


Cargile Outlines 
Problems Facing 


Pacific Dealers 


SEATTLE.—The recent meeting 
for Pacific Northwest dealers held 
at Portland with L. Clare Cargile, 
president of National Automobile 
Dealers Assn., as principal speaker 
was attended by 65 dealers from 
every nook and corner of the state 
of Washington. 

Among association heads present 
were M. O. Anderson, president of 
Washington Automotive Trade 
Assn., T. D. Davies, president of 
Seattle Automobile Dealers Assn., 
Mel Jones, president of Tacoma Au- 
tomobile Dealers Assn., Les Kauf- 
mann, president of Spokane Auto- 
mobile Dealers Assn., and Chuck 
Knudsen, president of King coun- 
ty Automobile Dealers Assn. A 
large delegation from Oregon also 
attended. 


“It was a splendid meeting,” de- 
clared Carl Heussy, manager of 
Washington and Seattle dealer 
groups. “All were deeply impressed 
by the sincerity of Cargile and the 
sacrifices he is making for the in- 
dustry as head of the national as- 
sociation. The gravity of the situ- 
ation was impressed upon every- 
one, in the work being done to 
‘keep alive’ during the coming 
year.” 

Major reaction was that, many 
dealers so far away from the 
scene in this far northwest corner 
of the country, who had been in- 
clined to take things lightly, now 
for the first time are impressed 
with the seriousness of the picture 
confronting the industry and the 
fact that dealers will have to strug- 
gle in every way possible, to carry 
through with heads above water. 


Cargile stressed in his speech 
that dealers must get the full profit 
on every deal and every depart- 
ment must be stepped up, so in- 
come from various sources will be 
possible. 


Several local dealerships, includ- 
ing Anderson Buick Co. are im- 
proving or installing complete body 
rebuilding plants, and going after 
that kind of business. Co-operative 
dealer advertising is being done, 
this consisting of full page adver- 
tisement on service. 

Most of the new lines are now 
being shown here, with discussion 
still current as to holding an open 
house show week. 


the automobile show from one cen- 
tralized exposition building, to all 
showrooms to and beyond the city 
limits, with 300 retailers participat- 
ing. 

Upwards of $2,000,000 worth of 
new 1942 display cars are on “parade 
dress” this week at neighborhood 
dealers, in setting and under cir- 
cumstances simulating as closely as 
possible, the former annual exposi- 
tions. 


While sponsored solely by the De- 
troit Auto Dealers Assn., the range 
of “open house” has been extended 
to embrace all dealers in metro- 
politan Detroit. Special door prizes 
being provided by the association, 
however, are restricted to visitors 
to DADA member dealers. 


Colorful and uniform decorative 
store fronts have been provided all 
dealers, with distinguishing DADA 
emblems on the windows of mem- 
bers. 


Actively in charge of the city- 
wide exposition is a show commit- 
tee of DADA composed of David J. 
Griffith (Oldsmobile), chairman; 
Henry Whiting (Packard); C. A. 
Bucknell (Chrysler); Wm. Reid 
(Ford); R. G. Clark (Pontiac); D. 
J. Stonesifer (Chevrolet); Harold 
Johns (Ford); Ken Brown (Chry- 
sler); while ex-official members in- 
clude James A. Mason (Dodge) 
president of DADA, and Paul T. 
Graves, managing director of DADA. 
Meanwhile Mason announced that 
the dealers’ campaign to save 
Michigan motorists $17,500,000 a 
year in weight taxes will be em- 
phasized during Open House Week, 
with petitions available in each of 
the more than 300 dealerships in the 
Metropolitan area. 


The DADA and the Michigan 
Automobile Dealers Assn. are 
jointly sponsoring a measure to be 
introduced in the legislature, for a 
reduction from 35 cents a hundred 
to 10 cents a hundred in the state 
weight tax, as a measure of relief 
from the added burden of federal 
defense taxes, which, in addition to 
the new 7 percent excise, that be- 
came effective Oct. 1, will be furth- 
er augmented by a $5 use tax on 
all cars, effective Feb. 1. 
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Situation Reflects 
Vital Need for 
Full-Profit Deals 


CHICAGO.—Even though the ef- 
fects of curtailed motor vehicle 
production were yet to be experi- 
enced, a shrinkage in the number 
of Cook county new car dealers set 
in during the past three months. 

The extent of the decrease was 
made known last week when the 
Chicago Automobile Trade Assn. 
reported that retail outlets were 
fewer by 21 on Oct. 1 than three 
months earlier, 461 as against 482. 
Even sharper was the drop by com- 
parison with the 504 total on Oct. 
1 last year. Two years ago on the 
same date, the number was 462, 
and three years ago it was 456. 

Included in the compilation were 
seven distributors, 18 distributor 
and factory branches and five deal- 
er branches. 

Chicago accounted for 294 of the 
retail outlets and the county out- 
side Chicago for the remaining 167. 

Discussing the decline, the assoc- 
iation stated that “the reduction 
of dealers that has already taken 
place in only the last three months 
indicates more clearly than any- 
thing else we could say, the im- 
perative need for your making a 
full gross profit on every deal.” 

On the subject of dealer mortal- 
ity, the report disclosed that. as 
against eight new appointments 
there were 29 cancellations or -reg- 
istrations during the third quarter 
of this year. 


N. J. Dealers Set 


Conclave Dates 


ATLANTIC CITY.—The Wash- 
ington situation, installment sell- 
ing, price ceilings, delivered prices, 
allocation of curtailed production, 
mechanics training, parts replace- 
ments, and taxes are among the 
vital subjects listed for discussion 
at the 23rd annual meeting and 
convention of the New Jersey 
Automotive Trade Assn. to be 
held here Oct. 22 at the Hotel Am- 
bassador. 

John M. Kramer is chairman of 
the committee in charge, assisted 
by Harry Leiby, Charles N. Dem- 
berg, Peter Ranere, John M. Mc- 
Crane, R. D. Cookingham, Andrew 
Lustbaum, Emil W. Steffens, Clar- 
ence D. Prickett, H. Morgan Hatch 
and Walter W. Stillman. 


Car-Insurance Policies 
Give Broader Coverage 


CHICAGO.— Important revisions 
in the standard provisions of auto- 
mobile liability insurance policies, 
to become effective Oct. 20, have 
been announced by the National 
Bureau of Casualty and Surety Un- 
derwriters and the American Mu- 
tual Alliance. 

Broader coverage is featured in 
the changes with regard to private 
automobiles, trailers, newly ac- 
quired cars, payments for medical 
treatment and the temporary use 
of automobiles that may be substi- 
tuted for insured cars. 


Dealership Purchased 


SPOKANE, Wash.—Fred B. Utter of 
San Diego, Calif. announced last week 
that he has purchased the Gibson 
Motor Co. here from E. J. Gibson, 
owner and founder of the firm in 1936. 
The firm since that date has handled 
Pontiac-Cadillac. 


{phat hela 


AN EFFECTIVE tieup of the 1942 Pontiac with current events is found in 
this window display of the Mission Pontiac Co., San Antonio, Tex. George H. 
Stableford is president and general manager. 
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immediately following 
this war, you, I and everyone who 
is today manufacturing, selling or 
servicing motor vehicles will, 
whether by our own volition or 
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Last week I listened to Capt. 
Gill Robb Wilson of the National 
Aeronautical Assn., and once 
again was taken on the wings of 
imagination, but substantiated by 
the actual progress which is ap- 
parent to all of us. It is no longer 
a possibility but entirely probable 
that following the war all mail, ex- 
press and perishable goods will be 
flown not only over land but across 
the sea-lanes of the world. Giant 
freight planes have already been 
built which will carry a payload of 
32,000 pounds, the average load of 
a railway-box-car and fly that load 
at 220 miles per hour at a cost of 
6 cents per ton mile. Today the 
lowest express rate is 15 cents per 
. | ton mile traveled at 46 miles per 
hour! 
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OUR PLATFORM 

1. A continuing understanding between manufac- 
turer and dealer, and fair profits for both. 

2. An eventual profit for the dealer on every used 
vehicle handled. 

8. Better dealer service and lubrication facilities 
4. 
6. 
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Capt. Wilson said, “Air travel 
will be available to passengers at 
rates lower than have ever been 
offered by any other means of 
transportation!” I have pointed out 
in this column more than once 
that when the day arrives that 
passengers can be carried at less 
than present day railway coach or 
bus rates, tens of thousands will be 
flying rather than the hundreds of 
today. You only have to travel, 
as I do, quite a lot by air, and see 
at every airport crowds of eager 
faces, of all ages, peering through 
the iron fences, with one universal 
desire: to fly; to know what the 
possibilities are for air travel in 
the future. 
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So Far So Good 


ie operation a little more than a month, governmental con- 
trol of time payments as applied to the automobile in- 
dustry seems to be working out much better than had been 
expected so far as the finance companies are concerned. So 
far so good is the verdict of the men who handle the “paper,” 
a view that was expressed last week at the 13th Boston Con- 
ference on Distribution by Arthur O. Dietz, president of 
Commercial Investment Trust, one of the major companies 
operating in this field. Mr. Dietz, in his discussion of the 
new regulation of installment credit, holds that Regulation W 
is in accord with the thinking of sound, constructive sales 
finance companies like his, which all along have been op- 
posed to any tendency to make down payments too small 
and to lengthen unduly the maturity dates of installment 
paper. One-third down and the balance in 18 months seem 
to be a happy medium and as Regulation W is enforced at 
present it is approved by companies like his. 


But there is a “but” in this accolade, in that Regulation W 
can be changed at any time by action of a majority of the 
board of governors of the Federal Reserve Board. If FRB 
is content to let well enough alone we think the automobile 
industry will find present conditions workable, but if for any 
reason FRB attempts to tighten the strings of control and 
places more drastic restrictions on installment buying, it 
would be, as Mr. Dietz said, tantamount to rationing auto- 
mobiles, radios and similar goods for the benefit of those in 
the higher income brackets, thus greatly limiting the field of 
activities of the automobile dealers. 


* * 


Only a week ago I had lunch 
with William B. Stout whom Henry 
Ford financed in building the first 
all-metal aircraft built in the world. 
Today, most planes are all-metal. 
In the Stout Engineering Labora- 
tories, where jigs and dies are being 
built for quantity production, I was 
shown a small two-place plane pow- 
ered by a 95 horsepower motor with 
a stainless steel fuselage and a 
four-wheeled landing-gear, which 
it is hoped can be sold under $1,500. 
Anyone who drives an automobile 
today can learn to fly this plane, 
claims Stout, almost as quickly as 
we Oldtimers learned to drive a 
“horseless-carriage.” | 


Practically all of the major auto- 
mobile manufacturers, who, prior 
to the defense program, might have 
hesitated to experiment with planes, 
are today building motors, fuselages 
or in the case of Ford, complete 
bomber planes. You understand, of 
course, that these bombers can be 
readily converted to passenger or 
freight travel and these giant 1,200 
horsepower motors, which only 18 
months ago were produced at a 
rate of less than 100 a month will 
probably by January 1942 be pro- 
duced at the rate of 10,000 a month 
—believe that or not! Even if the 
war should come to an end to- 
morrow this country would have on 
its hands at least 100,000 of these 
motors before you could turn off 
the spigot! 


Curtailment Breadline 


T this time of the year ordinarily automobile production 

should be at its zenith, with jobs aplenty and factories 
looking for more and more workmen. Now, however, we 
find the curtailment breadline forming in the motor capital, 
brought about by Washington red tape and slowness on the 
part of government in allocating defense contracts so the 
changeover from automobile to armament production could 
have been made without throwing men out of work. Of 
course we realize the gigantic task Uncle Sam has under- 
taken in trying to do two things at once, but it would seem 
that this gap could have been foreseen and this fall’s auto- 
mobile production quotas increased to take care of this. As 
a result, we are finding slowdowns in the factories and labor 
squabbles over petty things, in the endeavor of labor to 
lengthen automobile employment, with the result that manu- 
facturers are hard put to get out enough cars to meet the 
fall demands of their dealers. 


*- *¢ 


You and I who are dependent on 
making and selling highway vehicles 
for our livelihood must not allow 
the possibilities of airway travel 
pass by because we are too blind 
to see what is going on all around 
us. Some great industry, they say, 
has always come to the front to 
save America in a crisis. First it 
was the great natural resources— 
forests, mines or oil wells. Then 
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Automotive News Cartoon by Ogg FitzGerald 


Curtailment Breadline Begins to Form 


In This Corner 


‘Ferreting the Facts .... 


The views exp 
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lumn are those of our readers. 


ressed in this co 
Anonymous contributions will not be accepted but confidence will 


be observed 


‘Cuts’ 


Thanks for “A Word In Edge- 
wise”, which appeared in AUTOMO- 
TivE News of Oct. 6. 

I happened to see the editorial to 
which Mr. Slocum refers in the Chi- 
cago Tribune of Aug. 22, 1941. I am 
a subscriber to the Chicago Trib- 
une. I bought about a dozen copies 
of that issue and distributed them 
to my friends. 

You state in your editorial “Thank 
God, we have a courageous pub- 
lisher like Colonel McCormick of a 
great publication like the Chicago 
Tribune with guts enough in these 
times to ferret out the facts and lay 
them plainly before the people.” 

I say to you, Mr. Slocum, “Thank 
God, that we of the automobile in- 
dustry have a publisher for our 
trade paper with guts enough to 
write an editorial suci as yours.” 

I hope that you will be able to 
accomplish something for us.—Jos. 
Adkins jr., president Adkins-Nash, 
Inc., Philadelphia. 


Dandy 


The writer has one of your 1941 
Automotive News Almanacs, and 
am well pleased with same. It’s a 
dandy. Would like to have the 
seven back issues of the Automo- 
tive News Almanac, if possible, and 
what would be the price for back 
issues? Also, if you have for sale 
old car photos, which is a hobby 
of mine, or any history of the auto- 
mobiles of the past—H. P. Kopf, 
El Paso, Tex. 


Louisville 


Both new and used cars are at a 
minimum in this territory. 

Sales of both new and used cars 
are also low because of the large 


upon request. 


came the automobile; later the 
radio and air-conditioning. So to- 
day, although it is trite to say it: 
I believe that next will be privately- 
owned planes for both passenger 
and freight travel. The day the war 
ends will mark the beginning of 
the renaissance of aviation—G.M:S. 










summer sales of used cars, with 
no new cars obtainable. The result 
is, that the new used cars taken 
in trade on the number of new cars 
available, are quickly sold.—J. R. 
Weir, president, Weir Motors Co., 
Inc., Louisvillle. : 


Nebraska 


Demand for new cars far in ex- 
cess of available supply. Used car 
stocks being steadily reduced. De- 
sirable late models hard to pick up. 
—A. H. Jones Co. 


Arizona 

Stocks down 50 percent; sales off 
35 percent in September.—William 
Simms, Phoenix, Ariz. 


Coming Events 


OCTOBER 
11-18—Baltimore Automobile Show, 5th 
Regiment Armee, 

11-18—. r (N.Y¥.) Dealers Auto- 
mobile Show. 

11-19— Automobile Show of Buffalo 
Automotive Trade Assn. 
5—New York (Roosevelt). Annual 
meeting of Automobile Old Timers, 


nc. 

18-26—San Francisco (Civic Auditori- 
um). Annual Automobile Show. Sat 
Francisco Motor Dealers Assn. 

20-24 — Philadelphia. National Metal 


Congress. 
23-24—Tulsa, Okla. (Mayo). SAE na- 


ulsa, 
tonal fuels and Bry... 2 meet- 


ng. 

27-30—New York. Annual convention of 
American Trucking Assns. 

30-Nov. l1—Los Angeles. (Biltmore Ho- 
tel) SAE National Aircraft Produc- 
tion Meeting. 

30-Nov. 2—Fresno (Calif.) Annual Sat 
Joaquin Valley Automobile Show. 


NOVEMBER 

3- 7—San Francisco (Palace, St. Frat- 
cis). Annual meeting of Americal 
Petroleum Institute. 

3- 8—Denver. (City Auditorium). At- 
nual Automobile Show. 

13-14—Cleveland (Statler). SAE  na- 
tional transportation and maid-| 
tenance meeting. | 


JANUARY 
8—Gilmore Grand Canyon Economy 


Run. 
12-16—Detroit. (Book - Cadillac). SAE 
annual meeting and engineerins 
display. 
20-21—Chicago (Palmer House). Né 
Renal Automobile Dealers conven- 
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to. find a Wew. England Conscience ! 


We don’t say you can make a paragon of under- 
statement out of a used-car salesman. But his fa- 
vorite expression, “a nice clean job,” is not likely 
to be an exaggeration when he shows a car with 
CuasE Upholstery. That’s because a New England 
Conscience is woven right into the fabric. It’s put 
there by the painstaking care of the weavers in 
Sanford Mills, “down East in Maine.” You get 


valuable evidence of it at least twice. 


On the used car lot, its suggestion of low mileage 


speeds up turnover. On the body-finish line, its 


uniformity of weave, color and texture keeps up- 
holstery operations flowing smoothly with inter- 


ruptions for “matching up” kept at a minimum. 


In the automobile business for a quarter-of-a- 
century, CHasE Upholstery has earned its envi- 
able reputation for years of like-new appearance. 
A pile fabric, with the pile fibers anchored to the 
back of the goods so that the wear comes on the 
resisting ends of the fibers, Coase Upholstery 
has the long-wearing quality to last through a 


trio or more of car ownerships. 


L. C. CHASE & COMPANY 295 FIFTH AVENUE, NEW YORK CITY 


SALES DIVISION OF SANFORD MILLS, SANFORD, ME. BRANCHES: BOSTON, DETROIT, CHICAGO, LOS ANGELES 
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SAE to Discuss Problems of Aircraft Production 





National Meeting Scheduled 
In Los Angeles Oct. 30-Nov. I 


NEW YORK.—With the asser- 
tion that the “No. 1 automotive 
subject today is aircraft produc- 
tion—how to turn out vast ar- 
madas of war planes quickly, with- 
out sacrificing quality,” the Society 
of Automotive Engineers an- 
nounces that its National Aircraft 
Production Meeting, to be held 


Defense Aid Seen 
In Plan to Pool 


Plant Facilities 


DETROIT.—Plans for combining 
small parts manufacturers here to 
handle substantial defense con- 
tracts in a co-operative manner 
were revealed last week by Alec 
Taub, consultant to OPM’s con- 
tract service to spread work among 
smaller businesses. 

Taub said a committee has been 
formed by Frank Rising, member 
of the Automotive and Parts 
Equipment Assn. and details of a 
formal grouping arrangements will 
be worked out. 

Taub said he found small busi- 
ness men with punch presses who 
were not able to finish orders for 
small parts because of the lack of 
machine tools, while a neighbor 
with such tools had no work at 
the time. 

The new committee will take 
stock of the punch presses and ma- 
chine tools for small parts manu- 
facture in the Detroit area, and 
pool facilities for obtaining 
contracts. 


Chris Sinsebaugh’s sparkling 
“Sparks” column is read by the 
“‘wide-awake”’ in industry. 


Oct. 30-Nov. 1 at the Biltmore ho- 
tel, Los Angeles, has been designed 
to answer some of the pressing 
production problems through dis- 
cussion of such pertinent subjects 
as standardization, the new duPont 
exploding rivet, morale in the pro- 
duction effort, quality control, en- 
gineering liaison and production 
control. 

Among those slated to present 
papers and addresses during the 
three-day technical program are F. 
C. Mock, Bendix Aviation Corp.; 
L. B. Kimball, National Bureau of 
Standards; Donald Kudlich, Wright 
Aeronautical Corp.; W. H. Curtis, 
Thompson Products, Inc.; F. M. 
Kincaid, Wright Aeronautical 
Corp.; W. B. Stout, Stout Engineer- 
ing Laboratories, Inc.; H. H. Budds, 
F. W. Hofmann, E. E. Lundberg, 
H. T. Platz and H. J. Roesch, 
Briggs Mfg. Co.; L. A. Burrows 
and D. L. Lewis jr., E. I. duPont 
de Nemours & Co., Inc.; C. E. 
Stryker, OPM; George Tharratt, 
Douglas Aircraft Co.; A. T. Col- 
well, president of the SAE; T. P. 
Wright, OPM; J. W. Dunn, Curtiss- 
Wright Corp., and L. R. Hackney, 
Lockheed Aircraft Corp. 

A feature of the program will be 
the third annual SAE Aircraft 
Engineering display, which will 
show the products of well-known 
aircraft parts, materials and 
equipment manufacturers. 


The conclave will be concluded 
with a banquet and grand ball, 
with the SAE Southern California 
section as hosts. 

General Chairman Robert Insley 
will be assisted by Gunnar Eden- 
quist, G. W. Lewis, J. K. North- 
rup, Mac Short, C. B. Squier and 
Stanley A. Bell. 
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ON DUTY 24 HOURS... 


every day! 
BENDIX DRIVE 





We're proud of the Bendix Drive—proud of its history 
of unexcelled service, proud of the faithful manner 
in which it functions in millions of cars every day. 


Starting a car with the Bendix Drive is as easy as 
ringing an electric door-bell—you simply touch the 
starter button—the rest is automatic. The Bendix 
Drive takes hold, starts the engine, lets go — all 
automatically, and protects the starter from damage 


by unintended operation. 


The Bendix Drive gives ‘Touch and Go” start- 
ing—the kind modern drivers prefer. 


ECLIPSE MACHINE DIVISION 


BENDIX AVIATION CORPORATION 
ELMIRA, NEW YORK 
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NEWEST DEVELOPMENT in aircraft controlled-pitch 
ilton Standard three-bladed hydromatic propeller, which 
art of its more than 

o plant in Lansing, Mich., is being converted into a 


modern aircraft factory for this purpose. 


will manufacture as 
tracts. The former 


ae 
pe} 


=, 


ropellers is the Ham- 
ash-Kelvinator Corp. 
100,000,000 in national defense con- 





Man-Hours Lost by Accidents 
_Appalling, Col. Knox Asserts 


CHICAGO.—Frank Knox, secre- 
tary of the Navy, last week charg- 
ed that the number of man-hours 
lost in 1940 through work accidents 
were enough to build for the United 
States not only the biggest army 
and navy in the world, but a war 
machine several times greater than 
any country has today. 

Addressing the thirtieth National 
Safety Congress and Exposition, 
Knox said the 1,500,000,000 man- 
hours lost last year because of 


Knox to Dedicate 
Hudson Naval 
Arsenal Oct. 28 


WASHINGTON.—The new $20,- 
000,000 Navy ordnance plant of the 
Hudson Motor Car Co. in Detroit 
will be maintained as a permanent 
part of the national defense setup, 
to be held available even after the 
war for use in similar emergencies 
it was revealed last week by 
Frank Knox, secretary of the 
Navy. 

Dedication ceremonies of the 
new plant will be held in Detroit 
on Oct. 28, in the presence of Knox 
and other high government offi- 
cials. 

Like other new ordnance plants 
in Indianapolis, Louisville, Charles- 
ton, W. Va.; Macon, Ga., and Can- 
ton, O., the plant will augment and 
duplicate facilities of the naval 
gun factory here, until now the 
only big plant of its kind in the 
country operated by the navy. 

It was announced that the arsen- 
al will be used chiefly for machin- 
ing of miscellaneous small parts 
for gun mounts, directors, torpedo 
tubes and other ordnance equip- 
ment, and for minor assemblies of 
the same parts. Parts for 20 mm. 
machine guns are also to be made. 

It is anticipated that about 5,000 
workers will be employed in the 
600,000 square feet of floor space 
in the plant. 


Wood Appointed Head 
Of Nash Propeller Plant 


DETROIT. — Nash-Kelvinator 
Corp. announced last week that 
Campbell Wood had been trans- 
ferred from _ its 
Washington office 
to take up his 
new duties as 
general manager 
of the firm’s air- 
plane _ propeller 
division in Lans- 








ing. 
" Wood's staff 
{ will include E. F. 
e Keller, factory 
manager; B. E. 
Campbell Wood Ball, in charge of 
production; W. R. Crosett, comp- 


troller; B. A. Chapman, plant engi- 
neer; D. G. Ellis, purchasing 
agent; Joe Slachta, master me- 
chanic; N. H. Le Roy, assistant to 
the comptroller, and William Som- 
mer, employment manager. 


work accidents could have built for 
this nation 45 battleships, 375 de- 
stroyers, 450 submarines, 195,000 
light tanks, 12,500 trainer planes, 
75,000 fighting planes, 30,000 med- 
ium bombers, or 15,000 heavy 
bombers. 


“Those hours weren’t just un- 
used,” Knox asserted. “They were 
lost. They are a part of eternity. 
Perhaps, in so-called normal times, 
they could have been replaced with 
man-hours drawn from the reser- 
voir of the future with no irrepar- 
able damage to the security of our 
nation as a whole. But not now. 


“Not today, with Hitler’s gray 
green robot fanatics blasting at the 
gates of Leningrad and Odessa, 
with his Stuka bombers eager to 
return to the long Winter night 
attacks on Britain industrial cen- 
ters and historic monuments, with 
the actual invasion of the Near 
East and the British Isles not a 
possibility, but a certainty the mo- 
ment the Nazi iron octopus can 
ready itself for the assault, and 
with the United States the final 
and most important item on the 
Nazi agenda of unfinished business. 


“The conservation of man-power 
is one of the most urgent objec- 
tives in this nation’s defense ef- 
fort,’ Knox continued. 


“Any person who _ underesti- 
mates the capacity of modern war- 
fare to consume materials and 
supplies is making as grave a mis- 
take as the person who overesti- 
mates the geographical presence of 
the Atlantic and Pacific oceans as 
natural aids to American defense. 
It is time to face facts—analyze 
those facts, and act accordingly.” 


Fuel Prices Dropped 


_OTTAWA, Ont.—Ottawa service sta- 
tions which on Oct. 2 boosted retail 
gasoline prices as much as 2% cents a 
gallon, reduced their prices the next 
day to the level of the one-cent increase 
authorized by G. R. Cottrelle, federal 
oil controller. A. M. Cronsberry, secre- 
tary of the Ottawa Gas Dealers’ Assn., 
said the reduction followed Cottrelle’s 
statement that if service stations ‘‘would 
not play the game he had no alterna- 
tive but to close them up.”’ 








| 5. Airplane Output 


In U.S. Running 
At Record Pace 


WASHINGTON. — United States 
warplane production should reach 
2,500 military craft monthly by the 
end of 1941, it was declared here 
last week. 

September’s new high of 1,914 
delivered military planes — includ. 
ing training as well as combat 
types — was not a chance produc. 
tion spurt, Office of Production 
Management officials said, but a 
token that the nation’s plane pro. 
ducers have reached their objective 
of sustained, increasing quantity 
production. 

“We are definitely over the 
hump,” an OPM aircraft spokes. 
man said. “I see no reason why 
2,500 military planes a _ month 
should not be produced by the end 
of the year.” 

Even if output in October, No. 
vember and December should not 
surpass but merely equal Sep- 
tember deliveries, it was noted, the 
year’s production would total 18- 
393 planes. That figure compares 
with the estimate of 18,000 given 
in February by William S. Knud- 
sen, OPM director-general. 

Frankly jubilant over the prog- 
ress, OPM officials pointed out that 
the record was set in a 30-day 
month, with work interrupted by 
the Labor Day holiday. 

It was accomplished, moreover, 
in spite of increased emphasis on 
heavy long-range bombers, re- 
quested by the British in ever. 
increasing numbers. OPM officials 
had feared that the 500-a-month 
bomber program called for by 
President Roosevelt in May would 
impede the over-all production 
rate. 

The 1,914 planes delivered to the 
Army and Navy, Great Britain and 
China in September compared with 
1,854 in August—which itself rep- 
resented a record increase of 3% 
over the previous month—and with 
742 military planes in September, 
1940. 


Ford Gets Order 
For P & W Engines 


DEARBORN.—The War Depart- 
ment announced the award last 
week of a $182,955,559 contract for 
the production of Pratt & Whitney 
type aircraft engines and _ spare 
parts to the Ford Motor Co. here. 

The motors, used in army bomb- 
ers and a number of fast pursuit 
ships, will be manufactured by 
Ford under a license by the United 
Aircraft Corp. 

The contract was the _ second 
multimillion dollar award made to 
Ford during October. The company 
on Oct. 1 was awarded a War De- 
partment contract of $231,742,500 
for airplanes and spare parts. Al- 
though the Department did _ not 
disclose the type of aircraft to be 
manufactured, aviation experts be- 
lieved the contract covered bomb- 
ing planes. 


Plant Conversion 
BUFFALO.—Part of the old Pierce- 
Arrow plant here now is being used for 
the manufacture of armor plate parts 
for tanks by the Eberhart Steel rod- 


ucts Co. The parts include shields for 
gun openings, windows and doors. 


DEFENSE PRODUCTION was on parade in Toledo recently, when a deles* 


tion of 20 Army officers, headed by Brig. Gen. Burton O. L 


ewis, arrived on! 


tour of inspection. Here the officers are being shown quantity production 0! 


155 mm. shells in the Willys-Overland plant, which is also turnin , 
arts and other items. The Willys tour ¥* 
razer (center). 


reconnaissance cars, machine-gun 
conducted by President Joseph W. 


out ‘jeep 
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H “ ii EST SIX MONTHS AVERAGE 


= CIRCULATION IN HISTORY OF THE NEW YORK 


clud- 


: DAILY {| NEWS 


Ctive 





“ Net paid circulation, SIX MONTHS ending September 30 
_ 1941...2,007,/97 

1940 ...1,948,759 1938 ...1,783,341 
_ -  1939...1,880,370 1937 ...1,718,217 
7 Vn ONTH of September average net paid DAILY circulation . . . 2,041,008 


. LARGEST NET PAID NEWSPAPER CIRCULATION IN THE WORLD 


: SUNDAY 8] NEWS 


NEW YORK'S PICTURE NEWSPAPER 


Net paid circulation, SIX MONTHS ending September 30 


#  1941...3,610,483 


1940... 3,483,616 1938 ...3,122,720 
1939 ...3,383,435 1937 ... 3,026,323 


MONTH of September average net paid SUNDAY circulation . . . 3, qi 02 189 
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FINANCIAL 


Wall Street Sounds Alarm on Holding Profits Down 


Withdrawal of Private Capital 
Would Boost U.S. Financing 





Army, Navy Get 
New Bullet-Proof 


Gasoline Hose 


DETROIT.—A new type of air- 
plane fuel hose, developed by U. S. 
Rubber Co., claimed to withstand 
terrific punishment without loss of 
gasoline, has been delivered to the 
Army and Navy, W. H. Cobb, gen- 
eral manager of the Mechanical 
Goods division, announced last 
week. 

In a recent test, Cobb declared, a 
one-inch hose three feet long was 
punctured in 13 places by .50 cali- 
ber machine gun bullets and only 
a slight loss of gasoline was noted. 

A rubber sealant is used be- 
tween supporting plies of braided 
yarn, and synthetic rubber cover- 
ing inside and outside of the hose, 
conducts electricity, dissipating 
static. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





SIXTEEN MEMBERS of the Women’s Motor Corps of the American Red 
Cross had their first opportunity to study the mechanical workings of a motor 
car during the past week in the Oldsmobile auditorium in Lansing. The meet- 
ing marked the first of a series of classes planned by this organization and 


was conducted by J. J. Dobbs, Oldsmobile’s general service manager. Mrs. 
E. Ralston, captain of the group, announced that three classes are planned 
each week for the next five weeks to acquaint members with mechanical de- 
tails of an ambulance. Included in the groups shown above are the members, 
in white uniforms, who have also completed first aid courses: Hildegard Seaton, 
Hilda Long, Leila Dendel, Harriet Sandberg and Lottie Simmons. Mrs. Ralston 
and Mr. Dobbs are shown at the right. 


Corp., manufacturers of Grafild brake 
linings, in the New England states, 
headquarters in Brookline, Mass., it 
was announced last week. 


Lewis Named 


PATERSON, N. J.—Ra 
is now representing the 





ond Lewis 
orld Bestos 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK —Wall Street is 
watching with intense interest ef- 
forts of the administration to pre- 
vent American industry from mak- 
ing excessive profits from business 
arising out of the defense pro- 
gram. It seems to be the attitude 
of some quarters that no profit 
whatever should be obtained from 
that business for the reason that 
it is for the defense of this coun- 
try and Great Britain. 

This view does not make allow- 


D.| ance for the fact that American 


industry at the same time is sur- 
rendering a good part of its normal 
profit-making business. If industry 
could continue its normal activity 
and take on defense orders only in 
the volume that it could handle 
without curtailing that normal out- 
put, there might be some point to 


PASSENGER CARS—TRUCKS AND BUSES 








Wherever wheels and shafts turn, Hyatt Quiet Roller 
Bearings are carrying the load... cushioning the shocks 
.-- minimizing friction ...and keeping equipment young 
and ever on the go. That’s why these precision bear- 
ings play such a vital role in automotive production, 
defense equipment and the machines which help build 
it. Hyatt Bearings Division, General Motors Sales Corpo- 


ration, Harrison, New Jersey and Detroit, Michigan. 
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THEY ALL GO FOR 
HYATTS BECAUSE 
HYATTS HELP KEEP 


THEM ON THE GO! 
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the suggestion of production with. 
out profit. But it is just the other 
way around—many companies are 
permitted only the civilian busj- 
ness they can handle without dis. 
turbing the defense program. 


Industry has willingly accepted 
that situation. It also is willing 
that its profits should be curbed go 
that they are not excessive. But 
it believes that if labor is worthy 
of its hire, capital and manage. 
ment also are worthy of their hire. 
But not even in Wall Street can 
there be found any claims that 
profits should be allowed to run 
wild and there is strong support of 
heavy taxation to limit earnings. 
But there also is sentiment for 
control of wages and prices of 
farm products. But there is a 
strong fear that if industry is to 
be ham-stringed to the point of 
virtually profitless operations, there 
will be further withdrawing of 
private capital from industrial 
channels, which in turn would ne- 
cessitate further penetration of 
private industry by governmental 
financing. 

That private capital already is 
in partial retreat is evident from 


STOCK PRICE AVERAGES 
Previous Latest Year 


Period Period Change Ago 


24 motors ........00. 29.30 28.85 —0.45 34.10 
10 car-truck co.’s .... 29.73 29.16 —0.57 35.83 
10 parts-access. ..... 27.31 27.20 —0.11 27.75 

4tire-rubbers ...... 19.80 20.28 +0.48 16.92 


the lack of activity in the stock 
markets. Unquestionably prices of 
many securities are low on the ba- 
sis of present earnings but capital 
always looks to the future. 


Thus far the automotive in- 
dustry has maintained its divi- 
dends in pretty good fashion. What 
the fourth quarter will bring forth 
in this regard is a matter of con- 
siderable speculation. Third quar- 
ter earnings of the industry were 
favorable but this was due in some 
measure to the fact that opera- 
tions were stimulated beyond this 
normal level by public buying of 
automobiles in anticipation of pro- 
duction curtailment. How soon and 
to what extent earnings from de- 
fense operations will offset loss of 
automobile business should have 
the most influence on dividends 
from this point on. 


For the first nine months of this 
year, car and truck companies de- 
clared $162,654,000 in dividends 
against $148,398,000 in the like pe- 
riod of last year. Parts and acces- 
sory companies declared $50,850,000 
against $40,055,000, making a grand 
total of $213,504,000 compared with 
$188,453,000. 


GMC to Discuss 
Sales Outlook at 
Dealer Meetings 


PONTIAC. — Problems confront- 
ing the truck manufacturer and 
dealer, together with a discussion 
of the business outlook and sales 
plans for the coming months, will 
be highlights of a program to be 
presented in a series of General 
Motors Truck and Coach dealer 
meetings to be held throughout the 
country in October, it was revealed 
last week by J. P. Little, vice- 
president, directing sales of GMC. 


Twelve different crews, made up 
of factory department heads and 
regional managers, assisted by 
zone managers in their respective 
territories, will conduct the meet- 
ings, starting Oct. 6 and continu- 
ing throughout the month. 


“These meetings are of such sig- 
nificance, due to today’s complex 
and changing conditions,” said 
Little, “that we are making them 
as convenient as possible for deal- 
ers to attend by holding a total of 
173 across the country. 


“Now that the OPM program has 
been announced, clarifying truck 
production, it is important that we 
discuss with our dealer organiza- 
tion our sales plans and the gen 
eral business outlook as we see it 
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made with 





Gun carriages have to withstand great shocks and stresses when the guns 
are fired. They are also subjected to severe strains when the guns are 
moved over rough terrain, in all kinds of weather. These are only a few 
of the reasons why N-A-X HIGH TENSILE is the ideal low alloy steel 


for this exacting application . . . for it has unusually high resistance to 
shock, stresses, impact and fatigue. 

Fabricator and user alike appreciate the important economies of 
building equipment of N-A-X HIGH TENSILE. For here is a low alloy 
steel having high yield point, high ultimate strength, excellent welding 
characteristics and greatly increased resistance to both corrosion and 


abrasion. Because it is unusually ductile, it can be cold formed readily, 















with “Built-In” Resistance 


TO SHOCKS .. STRESSES .. IMPACT 


NAX 


High Tensile 


Lis OF PRODUCTS * 9-8) wows Sarita ~ eq, 


Hot Rolled Strip (down to 1 inch wide) . . . Hot Rolled Strip Sheets (up to 91 inches wide) . . . Spring Steel (carbon and alloy) . .. Merchant 
Bars .. . Forging Bars . . . Automobile Bumper Sections . . . Bar Mill Sections . . . NeA-X HIGH TENSILE Bars, Shapes, Sheets, Billets... 
Sheet Bars. . . Hot and Cold Rolled Sheets . .. Michigan Metal for Vitreous Enameling . .. Deep Drawing Quality (in all grades, widths up to 
g1 inches) .. . Stran-Steel Metal Framing for Residential and Commercial Construction. 


GREAT LAKES STEEL CORPORATION—DETROIT, MICHIGAN 





THE FIRST TO BE MADE IN@AMERICA 


















MAKES ALL THE DIFFERENCE 
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in most cases without change-over in regular shop practice. 

A factor of particular importance to operators is the very high resistance 
N-A-X HIGH TENSILE has to impact and fatigue, at both normal as 
well as at sub-zero temperatures. This means that equipment built of 
N-A-X HIGH TENSILE will operate at high efficiency in all kinds of 
weather conditions with less maintenance and replacement cost. 

Take advantage of these unusual properties of N-A-X HIGH 
TENSILE for your products. A Great Lakes engineer who has experience 
in the use of this steel in all types of applications will be glad to show you 
how you can use N-A-X HIGH TENSILE to advantage. Wire, write or 


telephone for one. 







Sales Offices in Principal Cities 


‘division of 





NATIONAL STEEL CORPORATION 


Executive Offices, Pittsburgh, Pa. 
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same company designed a success- 


ful pump using plastics, but did| N 


not adopt it because basic mate- 
rials for plastics are becoming 
scarce. 


* 
No Sacrifice 
Of Quality 
All of these jobs have been ac- 
complished at no sacrifice of 
quality but at somewhat increased 
cost. Similarly, substituting cast 
iron for zinc in carburetors has 
been done at no sacrifice of quality, 
but likewise at increased cost. 
Much is made of the fact that 
pistons in many cars are made of 


* * 


Who’s to Blame? 


(Continued from Page 1) 
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conceivably be expanded in Buffalo, 
Y., to handle the throngs of 
workmen pouring in and out of the 
many new defense plants. One ma- 
jor steel mill is virtually without 
public transit service. Two im- 
portant aircraft factories are 
served only to a small degree by 
transit lines, the vast majority of 
workers driving to work by car. 
One of the airplane companies is 
building a new $20,000,000 plant 
near the Buffalo airport, far re- 
moved from mass transportation 
facilities. 

Although during the last war 


most industrial plants could be 
reached by car-line, the movement 





Inaugurated by 


Truckers Report 


& | Drop in Freight 


Volume in Aug, 


WASHINGTON.—Largely be. 
cause of a sharp seasonal drop in 
movement of new automobiles 
volume of revenue freight trans. 
ported by motor truck decreaseq 
0.4 percent in August as compared 
with July, but held 28.1 percent 
over August, 1940, according to re. 
ports compiled by the American 
Trucking Assns. 

Comparable reports were re. 
ceived by ATA from 218 motor 
carriers in 39 states. The report- 
ing carriers transported an aggre. 
gate of 1,720,262 tons in August, as 
against 1,727,708 tons in July, and 
1,342,709 tons in August, 1940. 

















PARKING LOT Motor Shows in Downtown Los Angeles. 


aluminum, and aluminum is scarce. 
Yet cast iron has been used for 
pistons for a great many years, 
and more than two-thirds of the 
pistons in the cars of the largest 
producers in the industry have al- 
ways been made of cast iron. 
However, this is not at all under- 
stood by the public. It is pointed 


of industry to outlying areas has 
made the automobile the chief 
transportation necessity today. 


The defense activities have also 
put an increasingly heavy load on 
trucks now that inter-plant move- 
ment is gaining momentum and 
extra-schedule emergency opera- 
tions are becoming commonplace. 


The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting car- 
riers for the three-year period 1938. 
1940 as representing 100, was 157.70 
for August. 

A little more than 80 percent of 
all the tonnage transported in the 
month was reported by carriers of 


Fred M. Blaich, city sales manager of Hudson Sales ae parking lot motor 
shows throughout downtown Los Angeles were again ut lized to present the 
912 Hudson model line to shoppers in this congested area. System Auto Parks 
were used as the locale for these miniature motor shows enabling metropolitan 
dealers and salesmen to bring a curbstone showing of the new Hudson line 
direct to the shopping crowds. Photo shows, left to right, E. Sanders of Sunset 
Motors in Hollywood; Vernon L. Rose, manager, System Auto Park, and H. 
Larson, of C. M. Petersen, Inc., Hudson dealer in Highland Park. Cancellation 
of the motor show in Los Angeles enhanced the value of this type of presenta- 
tion, Blaich reported, following a week of downtown exhibition of the complete 
1 


942 model line of motor cars. 





out only to show that false 
premises and impressions increased 
the jitters of an already jittery 
public. 

The defense program itself cre- 
ated a tremendous demand for 
cars by factory workers in the new 
defense plants, often placed on the 
outskirts of a city or even right 
out in the country; and for trucks 
to bring supplies to and from these 
plants; and by the demands of the 
Army. 

Charlestown, Ind., a dozing town 
of 936 persons, has been made the 
site of a $92,000,000 powder and 
bag-loading project. Right now 23,- 
000 construction workers are rush- 
ing the project to completion. 
Naturally, Charlestown could not 
absorb this entire army of work- 
ers. But private automobiles are 
taking most of the workers back 
and forth to their homes—to towns 

' and farms 50 and 60 miles away. 

Each day 3,000 cars roll through 

the employment entrance carrying 
| four or five workmen each. 

| * ¢ * 


| _ Defense Depends 
On Cars 


Seattle has felt the impact of 
the defense activities through its 
shipyards and airplane plants. A 
trailer city has sprung up. But 
transportation by private automo- 
bile is enabling most workmen to 
live in their regular homes, which 
in some cases are as far away as 
Everett, 30 miles to the north, and 
Tacoma, 32 miles to the south, as 
well as many smaller communities 
within a 40-mile radius of Seattle. 


At the airplane plant more than 
9,000 workmen ride to and from 
work daily in 3,000 private cars. 
With employment greatly expand- 
ed it was necessary for one com- 
pany to lease a strip of land at 
the county airport as free parking 
space for the defense workers. And 
the automobile traffic has been so 
heavy that Seattle industrial plants 
have been forced to stagger their 
shifts to prevent traffic congestion. 

Public transit service cannot 
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Trucks Carry 
Bigger Load 


A Buffalo airplane plant is build- 
ing fuselages at its old plant and 
transporting them by truck to a 
new plant for final assembly into 
complete planes. Of all incoming 
freight, 90 percent received by the 
is by 
truck and is expected to increase. 
Scores of firms working on defense 


foregoing aviation plant 


orders—steel mills, heavy machin- 
ery manufacturers, meat packers, 


ordnance firms, mining concerns— 


report that they anticipate trucks 


will handle a high percentage of 
total shipments before the year 


has ended. 
The story of the special trucks 


built and being built for the Army 
is well known to the public. More 
trucks and buses have been pro- 
duced during the model year just 
ending than ever before in the 


history of the automotive industry. 
The figures are just short of 1,- 
000,000 in this classification alone, 
nearly 250,000 more than were pro- 
duced in the previous model year, 
and over 200,000 more than in 1929, 
the previous high for trucks and 
buses. § 

In fact the utilitarian usage of 
the motor car in this country is 
scarcely realized by the public as 
a whole. In the last two decades, 
our whole population has been re- 
shuffled and redistributed in both 
agricultural and industrial areas 
by the automobile. A “pleasure” 
car occasionally, it is an _ inte- 
grated necessity and economic 
creator of wealth in our daily life. 
In a recent study the Automobile 
Manufacturers Assn. reports that 
more than half the mileage, and 
three-fourths of those trips, were 
for purposes connected with earn- 
ing a livelihood, or closely re- 
lated economic pursuits, which 
this report classifies as “necessity 
driving.” Ninety-six percent of the 
26,000,000 passenger cars in the 
country are engaged in this neces- 
sity driving. 

It estimates that 274,000,000,000 
passenger miles, exclusive of rec- 
reational driving, are equivalent to 
almost 3% times the total pas- 
senger mileage of all other forms 
of transportation combined. The 
73,000,000,000 estimated for rail- 
roads, buses, pullman cars, air- 
planes and electric railroads, fur- 


thermore, include all kinds of 
travel, recreational as well as 
business. 

a oo + 
British Realize 
Value of Car 


Shortly after the start of the 
war, the British discovered that 
their private cars had become a 
necessity. Through government en- 
couragement, automobiles were 
brought back into use, and a plan 
was launched whereby motorists, 
who agreed to carry a certain num- 
ber of passengers to and from work, 
were given a large increase in the 
gasoline allowance. So, in the 
United Kingdom, where car owner- 
ship is only one to 19 persons, the 
private passenger car had made 
the transition from semi-luxury to 
necessity without the British real- 





One mid-western aviation parts 
supplier, whose plant is served by 
1,000 trucks a day, expects an even 
higher rate of truck movement in 
































izing it. In the United States, our 
dependence upon private transpor- 
tation is much greater because 
ownership here is one car to every 
five persons. 

This picture of the vital economic 
necessity of the motor car must be 
taken into consideration in evalu- 
ating whether a 5,000,000-model car 
year is too large. The market has 
not been over-stimulated. It has 
been a year of intense consumer 
demand. Purchasing income, tre- 
mendously stimulated, has reacted 
to various activities that have 
pushed consumer demand for new 
products to high levels. 

Regardless of the scare psy- 
chology fanned by Washington, the 
year would not have loomed so 
large had the public not had the 
money to allay their fear through 
purchasing. Total national income 
is estimated at more than $83,000,- 
000,000, close to a 10 percent gain 
over last year. Money in circula- 
tion, an indication of the momen- 
tum of spending, now exceeds a 
year ago by 22.4 percent, as re- 
ported by the Federal Reserve 
members banks and released by 
the U. S. department of commerce. 


Industrial production, as report- 
ed by the Federal Reserve Board, 
shows a gain of 31.3 percent over 
the same period last year. This 
truly pictures the activity of the 
country’s industrial machine. Pay- 
rolls, as shown by the U. S. bureau 
of labor statistics, reveal a sharp 
increase of 49.9 percent. Data from 
the department of commerce, 
bureau of foreign and domestic 
commerce, shows department store 
sales up 18.3 percent and mail or- 
der sales, which reflect farm and 
small town buying, up 29.7 percent 
over last year. Household ap- 
pliances, which include ranges, 
vacuum cleaners, ironers, etc., in- 
creased 49 percent over 1940; elec- 
tric refrigerators, 22 percent. 


Car Sales 
Up 32 Percent 


Total automotive vehicle sales 
for the first eight months of this 
year show a gain of 32.4 percent 
over the same period last year. 

The automobile industry did not 
have to stimulate sales. The fear 
psychology did it. The defense ac- 
tivities gave the public the where- 
withal to buy and buy. Undoubted- 
ly,: retail automobile salesmen 
pointed out the underlying factors 
which pointed to higher prices— 
and they would have been pretty 
dumb if they had not. Salesmen in 
every line did likewise. 


Probably no business in the 
country does a better analytical 
job in forecasting production and 
sales than the automobile industry 
—and no industry gears its pro- 
duction so closely to sales. To do 
otherwise is quite costly. A large 
stock of the current year models 
on hand when the new model 
season comes around, constitutes 
the greatest blunder that the in- 
dustry can make. 


To guard against over-produc- 
tion a system of checks has been 
evolved. After the year’s produc- 
tion is set up tentatively, each 
factory sets up a three-month pro- 


jected production schedule based 


on field reports which give the 
stock in the hands of the dealers, 
plus the dealers’ anticipated de- 





mand. To bring this down to an 
even safer figure, a system of 10- 
day reports has been worked out. 
Every 10 days the dealers send in 
a report listing sales of cars and 
cars on hand. These go to the 
zone offices, then to the regional 
offices and in turn to the central 


offices. 
* ” * 


Car Stocks 
At Low Point 


This method of factory projec- 
tion has been in effect in some 
form or other since 1924. It was 
further modified in 1928 and has 
functioned smoothly since, even 
through the worst depression years. 


As of Sept. 1 this year, just be- 
fore the announcement of new 
models, it is estimated that there 
were only 82,000 of the current 
model or 1941 cars in the hands of 
dealers, probably less than two to 
a dealer, one of the lowest figures 
at the end of any of the volume 
production and sales years. Last 
year at the same date, it was esti- 
mated that there were approxi- 
mately 126,000 of the then current 
new cars on hand. 


At a House Committee hearing 
in Detroit the end of September, 
in reply to a charge by labor that 
the automobile industry was in 
large part responsible for the fail- 
ure of the defense program to get 
under way more rapidly, L. Clayton 
Hill, general manager of Murray 
Corp., gave the answer of the in- 
dustry in his question: “Why don’t 
you ask the government agencies 
involved for a list of those auto- 
mobile manufacturers who refused 
to accept a defense contract of- 
fered them?” No answer was forth- 
coming. 

C. E. Wilson, president of Gen- 
eral Motors, summed up the feel- 
ing of the industry when he stated 
at this meeting: “So far as I know 
no manufacturer has built a single 
motor car that has been in the 
way of the defense program or at 
the expense of the defense pro- 
gram.” 

At the end of each model sales 
year the automobile industry, with 
great pomp and gusto, rewards the 
heroes among the wholesale and 
retail salesmen who have carried 
the ball with particular brilliance. 
These sales heroes are the men 
who take the goods from the 
shelves of the factories and deliver 
them to the public. And their ef- 
fort has been, too, a contributing 
factor in keeping the Glamor 
Girl of American business a co- 
quettishly sweet distance in the 
front. 

It might not be an altogether in- 
appropriate idea this year to 
fashion a particularly brilliant 
medal—shine it to utmost splendor 
—and present it to Washington. 
For after all, a touchdown is still 
a touchdown, no matter how 
achieved, and a hero, no matter 
what his motives, is still a hero. 





Battery Curtailment Hit 


MILWAUKEE. — Milwaukee Gasoline 
Retailers’ Assn. has sent a protest to 
OPM at Washington, against its recent 
order reducing production of automo- 
bile storage batteries 60 percent in the 
six months which started with Septem- 
ber. According to John E. Bunce, presi- 
dent of the association, the stock of 
batteries on hand was absorbed as the 
result of heavy sales prior to the in- 
ception of new taxes Oct. 1. 


general freight. The volume in this 
category increased 2 percent over 
July, and 29.2 percent over August 
of the previous year. 

Transporters of petroleum prod- 
ucts, accounting for almost 10 per- 
cent of the total tonnage reported, 
showed a decrease of 3.2 percent 
under July, but held 17.5 percent 
over August, 1940. 

Movement of new automobiles 
and trucks constituted only 1 per- 
cent of the total tonnage reported. 
Tonnage in this class dropped 528 
percent under July, primarily be- 
cause of factory shut-downs to 
change models, but the August 
volume was 116.7 percent over Au- 
gust, 1940, when production of new 
cars virtually ceased. 


Parts 


(Continued from Page 1) 


despite the A-10 priority rating, 
and also to the exigencies of de- 
fense output which is tying up ma- 
chinery necessary to the produc- 
tion of such parts as transmission 
gears, etc. 

Another factor in the scarcity of 
some items is the Army’s insistence 
that it be supplied with adequate 
quantities of repair parts to serv- 
ice its rapidly-growing motorized 
equipment. With opening of its 
own depots in various sections of 
the nation, the Army promptly 
went to automotive warehouses 
and bought up thousands of each 
repair item to stock its own supply 
houses. In many cases the Army 
obtained more repair parts than 
can be used for many months, it is 
said. 

The pre-stocking of repair parts 
by dealers and repair shops last 
spring, when the outlook appeared 
gloomy, has contributed to the 
present maldistribution situation. 
At least one car company, which 
supplies its dealers with many re- 
pair items, has instituted a plan 
to ease the demand for certain 
repair parts. The plan requires 
dealers to make formal applica- 
tion, giving owner’s name and 
license number, before certain 
parts will be supplied the dealer. 
This “freezing” method, it is hoped, 
will make for better distribution of 
available parts. 
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Barton Named y 
NEW YORK.—J. Richard Barton has pa 
been elected vice-president of the Chry- 
sler New York Co., Inc., according to ¥ 
an announcement made last week by 
Frank Wiethoff, president of the com- 
pany. Mr. Barton succeeds Wiethoff, Yo 
who was elected president a mon 
ago. co 
gi 


U. S. Still Taxing 43% 


Of All Cars Ever Built 

WASHINGTON. — Forty-three 
percent of all the motor ve- 
hicles ever sold in this country 
are still in operation, and in 
1940 they produced an estimated 
$1,500,000,000 in tax revenue ac- 
cording to the American Petro- 
leum Industries Committee. 

A total of 81,000,000 cars have 
been produced in this country || 
up to the end of 1940, of which || 
approximately 7,000,000 were ex- || 
ported and 74,000,000 sold here. 
At the end of 1940 total motor 
vehicle registrations, as reported 
by the U. S. Public Roads Ad- 
ministration, stood at 32,000,000. 
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Vv INSURANCE THAT REALLY COVERS A CAR— 
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v TOWING AND ROAD EMERGENCY SERVICE 
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New Commercial Car Registrations, All States for Aug., 41-40 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures b 


ATAM Mapping 
New Program to 


Expand Services 


DETROIT.—Plans for giving ad- 
ditional services to dealers, at a 
time when more help is essential, 
were mapped here last week at the 
initial meeting of Automotive Trade 
Assn. Managers’ committee on new 
activities. 

Numerous proposals were offered 
by the committeemen, covering in- 
creased activities on used cars, 
service, merchandising, etc., which 
will be presented to the ATAM’s 
board of directors for final ap- 
proval. Once approved, the pro- 
gram will be made available to 
managers of dealer associations 
throughout the country, as a guide 
for future activities. 

The program, it is felt, should be 
especially helpful to dealer as- 
sociations at a time when they 
will be receiving reduced revenue 
due to dealer mortality. At the 
same time, the plan should benefit 
dealers who will need every aid 
possible during the present emer- 


gency. 

Committeemen attending the 
ATAM meeting last week were 
Chairman Sam Shapiro, general 
manager of the Chicago Automo- 
tive Trade Assn.; Secretary Earl 
Burrows, general manager, Cleve- 
land Automotive Trade Assn.; W. 
L. Mallon, president, Newark Auto- 
motive Trade Assn.; Claude Klugh, 
manager, Pennsylvania Automotive 
Assn.; James Dalton, and W. A. 
(Cap) Williamson, general man- 
ager of Texas Automotive Dealers 
Assn. and president of the ATAM. 
Two other members of the com- 
mittee—Harry Bragg, general man- 
ager, Automobile Merchants Assn. 
of New York, and Louis Milan, 
executive vice-president, Wisconsin 
Automotive Trades Assn.—were un- 
able to be present. 


GM Hospitalization 
Plan Is Extended 


DETROIT. — Broadening of the 
General Motors Employe Hospitali- 
zation Benefit Plan to permit in- 
clusion of wives and dependent 
children of employes was an- 
nounced last week by C. E. Wilson, 
president. 

“On Aug. 1 of this year 275,868 
employes were enrolled in _ this 
plan. Since the inception of the 
plan, Wilson said, 46,514 employes 
have received hospital or surgical 
benefits. This plan has proven very 
satisfactory to both the employe 
and the corporation but, as it did 
not cover the employe’s family, the 
corporation is now announcing a 
change in its plan which makes it 
possible for an employe to obtain 
-— protection for his family 

so.” 


Steel Production Drops 
In Youngstown Area 
YOUNGSTOWN, O. — Youngs- 
town district’s steel production rate 


dropped one point to 97 percent 
last week, with Republic Steel Corp. 


‘banking one of its eight Warren 


plant open hearths for repairs. Of- 
ficials report the open hearth prob- 
ably will go back into service with- 
in a week or 10 days. 

Iron production which had been 
at 100 percent, for a brief period 
dropped to about 96 percent, with 
the Youngstown Sheet & Tube Co 
blowing out its Jeannette furnace 
for relining. This will take about 
two months and may necessitate 
shipping molten iron in ladel cars 
from Campbell blast furnaces to 
the Brier Hill open hearths. 


Truck To Ten 


aT Ten strations Be- 
rted in ye News Today: 

ol 1940 
Pos. 


08. Make 

1—160,071 Chevrolet 129,579— 1 
2—135,515 Ford 107,3038— 2 
38— 68,487 Internat’] 51,898— 3 

















4— 44,559 Dodge 39,007— 4 
5— $2,274 GMC 26,336— 5 
6— 7,087 Plymouth 7,144— 6 
I— 6,683 Mack 4,891— 7 


6,630 White 4,202— 9 

4,384 Diamond T 4,376— 8 

3,430 Studebaker 859—15 
Total All Makes 

479,731 383,872 
These figures do NOT include 

government deliveries. 
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STATES 


Alabama 
Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
Florida 
Georgia 
Idaho 
Mlinois 
Indiana 
Towa 
Kansas 
Kentucky 
Louisiana 
Maine 


Maryland 


Massachusetts 


Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 


Nevada 


New Hampshire 


New Jersey 
New Mexico 


New York 


North Carolina 


North Dakota 


Ohio 


Oklahoma 


Oregon 


Pennsylvania 


Bhode Island 


South Carolina 


| South Dakota 


Tennessee 





Texas 
Utah 
Vermont 


Virginia 
Washington 


West Virginia 


Wisconsin 


Wyoming 
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LOOKING AHEAD_ 


Businesswise 


[' the thoughts that seem to be uppermost in the 
minds of automobile merchants today, business- 
wise, were to be put in the form of a single question, 
it might be worded thus: “Where are we, where do 
we go from here, and how?” 


To the merchants who sell and service Chrysler 
Corporation products, we believe the improved new 
models of Plymouth, Dodge, De Soto and Chrysler 
passenger cars and Dodge trucks give a convincing 
answer to the first part of this question. These auto- 
mobiles are more than able to speak for themselves. 
They are the best that Chrysler Corporation has ever 
built. 


The answers to the other parts of the question can- 
not be arrived at quite so definitely. 


For some months the automobile and truck manu- 
facturing industry has been turning its producing 
abilities and capacities to defense equipment. Defense 
work is Chrysler Corporation’s Number One Job. We 
have been called upon to perform certain essential 
defense tasks, and are now undertaking the production 
of army tanks, airplane parts, anti-aircraft guns, army 
vehicles and other important ordnance and engineer- 
ing items. Our Dodge Division has produced more 
than 61,000 army vehicles, and additional hundreds 
are being made each day. 

In addition to building new plants, adjusting exist- 
ing plants and applying our skills to the defense pro- 
gram, we will produce for civilian use the cars and 
trucks that may be determined upon. 


Civilian production is secondary to defense produc- 
tion, and it will be limited—to what degree is not clear. 


In their sales efforts, automobile merchants and 
manufacturers have two responsibilities to assume: 
One, to operate efficiently and economically during 
this period. Two, to conduct themselves and their 
affairs so that the distributing organizations may come 
out of this emergency strong and sound. 


The industry’s customers, present and potential, 
expect automobile manufacturer and merchant to 
build, sell and service their cars. The continued confi- 
dence and goodwill of these customers depend very 
largely upon the way the merchant and manufacturer 
fulfill their responsibilities. 


It is important, for example, to the merchants who 
sell and service the industry’s products that the owners 
of the cars and trucks in use throughout the country 
should have available efficient repair and maintenance 
facilities. Over the years merchants and manufacturers 
have created a customer parts and service availability 
designed to meet the requirements of the users of their 
products. Wherever there may be opportunities for 
improvements in these services they should be seized 
upon and developed to the maximum. 


Each retailer should consider the practical ade- 
quacy of his parts and service facilities and the effi- 
cient utilization of every square foot of his floor 
space, to insure maximum service to present and 
potential customers. 


To every businessman, these times present a chal- 
lenge. We are confident that the distributing organi- 
zation, by applying its abilities and capacities, can 
meet this challenge and do its job so well that its 
future progress will be assured. 
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_ Week’s Production Up Slightly to 84,185 Vehicles 
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WEEKS ENDED OCT. 11, OCT. 4 ® 1941 % 1940% 
Jan.1 Jan.1 Big Bottleneck t -— ~~ of 1941 of 1940 = Unit 
a Week Same Week Sept. to to ‘0 Date ‘0s. 1941 Industry Pos. 1940 industry Pos. Gain 
on Ended Week Ended Total Oct.12 Oct.11 | DETROIT.—Labor difficulties|Chevrolet ..... 556 3 749,469 24.1 1 590,882 25.2 1 158,587 
Oct.11 1940* Oct. 4* Revised 1940* 1941* continue to be a big bottleneck of|Ford .......... 812 1 501,734 16.2 2 386,464 16.5 2 115,270 
_ GENERAL MOTORS .. 35,675 46,424 34 897 103,148 1,387,263 1,820,917 | °° makers attempting to boost| Plymouth ..... 584 2 374,131 12.1 8 304,641 129 3 69,490 
zona Chevrolet; bbe tiveuwes 21,400 26,231 21,005 64.646 $17,388 1,087 037 1942 - model op- Buick Or 129 & 260,564 8.4 4 186,835 8.0 4 73,729 
et BE sessvereccevsees 5,460 7,570 «5,028 -—:13,886 221,610 310,470 | AUTOMOTIVE NEWS erations to peak) Pontiac ....... 148 7 239,697 7.7 5 152,795 65 5 86,902 
ansas Pontiac CS ors 64 60d H C4 4,300 6,474 4,398 12 236 171,395 235.812 capacity, allow- Oldsmobile 126 10 196,092 6.3 6 132,208 5.6 7 63,884 
Oldsmobile |=... ||| 3690 5014 3676 9951 151211 199726| 'odaction Estimate apie under OPM|Dodge ......... 287 4 174352 56 7 146633 63 6 27,719 
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Service, Replacement Parts 


Only Classifications to Drop 


NEW YORK. — Manufacturers 
cooperating with Motor and Equip- 
ment Manufacturers Assn. report 
August original equipment and ac- 
cessories shipments higher than 
the previous month while replace- 
ment parts and service equipment 
shipments declined. All classifica- 
tions continue above the same 
month last year. 

Grand index for all branches of 
the industry in August rose to 246 


Dealers Warned 
Against Holding 
Used Car Stocks 


CHICAGO. — Dealers who view 
low inventories as a reason for 
holding on to their used cars and 
keeping prices up during the fall 
months are making a mistake, ac- 
cording to the Chicago Automobile 
Trade Assn. in a “Dealer Operating 
Facts” bulletin just issued on the 
subject. 

Pointing to the trend during the 
past 7% years, when used car 
prices nationally started declining 
in September and went downward 
until the spring selling months, the 
bulletin warns that all indications 
point to history repeating this fall. 

“Trading policies should always 
be established in line with market 
trends,” the bulletin states. “Con- 
sequently, your allowances for 
used cars this fall should be lower 
than at any other time during the 
year, since used car prices are far 
more likely to go down than up. 


‘Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 


percent of the January, 1925 base 
as compared with 242 percent for 
July and 151 percent for August, 
1940. 


Shipments to vehicle manufac- 
turers for original equipment in 
August advanced to 258 percent of 
the base, which compares with 248 
percent registered in July and 147 
percent for August last year. 


Replacement parts shipments to 
wholesalers for August dropped to 
242 percent of the 1925 base as 
compared to 253 percent for July. 
In August, 1940 the index stood at 
196 percent. 


Accessories shipments to whole- 
salers in August rose to 160 per- 
cent of the base index. This com- 
pares with 154 percent in July and 
98 percent in August, 1940. 

Service equipment shipments to 
wholesalers in August declined to 
216 percent of the base, which 
compares with 221 percent in July 
and 126 percent in August, 1940. 


Gasoline Curfew Plan 
Being Tried in Tulsa 


TULSA, Okla.—The gasoline cur- 
few idea has arrived in the South- 
west, being sponsored by a filling 
station operator and backed by 
practically all of the local filling 
station men. They favor the elimi- 
nation of sales between 7 pm and 
7 am. 

The operator, Walter Logan, 
said the curfew idea now has the 
support of more than 100 of Tulsa’s 
filling station owners and that the 
group is planning to put it into 
effect immediately. Logan said 
that all of the 100 operators had 
agreed that a labor shortage has 
made a curfew necessary. 





HOLLYWOOD pulchritude comes to the aid of the service station operated in 


Hollywood by Frank J. Marron and A. R. 


Whitmeyer. Ruth Riley, left, and 


Louise Allen thought the figure (upper left) needed repainting so they borrowed 
paint and brushes to do the job. The car is a 1912 Chrysler. 


Overflow of Mechanics Seen 


At End of National Emergency 


CHICAGO—With one out of 
every three men in the army en- 
gaged in some capacity with mo- 
tors or motor vehicles, and a 
striking percentage of them liking 
the work so much that they plan 
careers in the automotive field 
when their service days are over, 
there is every indication that the 
ending of the national emergency 
will find the motor industry and 
allied branches on the receiving 
end of an onrush of basically- 
trained young men eager for a 
foothold in the business. 

Maj. Gen. J. M. Cummins, com- 
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Now you can seek higher prices for your used cars than ever 
before—and you'll get them if those used cars are quiet! 


To quiet them use MARFAK — Texaco’s famous super-tough 
lubricant that deadens chassis rattles! 


Marfak is a scientific blend, of highly refined, heavy-bodied oils, 
that sticks to its job— muffles noisy chassis parts! 


With fewer new car deliveries in sight, be sure you make more 
profit on your used cars by lubricating with MARFAK. 


Marfak’s great for new cars, too —keeps them new much longer. 


You can order Marfak by phoning your nearest Texaco Distribut- 
ing Plant or by writing The Texas Company, 135 E. 42nd St., N.Y. 











ua 
Chutcla 


™ y wd 
MLC May yet ane 


USED CARS 


manding the Sixth Corps Area, is 
of this opinion following a survey 
of a class of soldier-students in 
mechanics made recently by Lieut. 
Col. Orville Jackson, Sixth Corps 
Area Quartermaster. The third 
class enrolled in the Motor Trans- 
port School for Mechanics at Fort 
Sheridan was the object of the 
survey. The school provides a basic 
training course of eight weeks’ 
duration in the fundamentals of 
motor and motor vehicle mainte- 
nance and repair, and is one in a 
chain of automotive machinery in- 
struction centers now being oper- 
ated by the Quartermaster Corps 
at strategic points throughout the 
country. 


Metropolitan centers and small 
communities in Illinois, Michigan, 
Wisconsin, Ohio and North Dakota 
were represented in the class sur- 
veyed. Civilian occupations includ- 
ed farmers, truck drivers, a sailor, 
bartender, small business man, 
shoe salesman, grocer, furnace re- 
pair man, shipping clerk, gas sta- 
tion attendant, 5-and-10 cent store 
manager and a country club em- 
ploye. 

“Here we have a cross-section 
view in miniature of the defense 
army of the United States as it is 
being trained in modern military 
methods,” Gen. Cummins said. “For 
all the diversity in civilian occu- 
pations the students have in com- 
mon the fact that they are me- 
chanically-inclined and possess a 
genuine liking for the training they 
are receiving. Otherwise they 
wouldn’t have been selected for the 
school. An interesting point Col. 
Jackson’s survey brought out is 
that a large percentage have long 
been ambitious to enter the auto- 
motive field but circumstances of 
one sort or another have prevented 
them from attaining their goal.” 


Classroom lectures, the study of 
slide films and practical laboratory 
work occupy the greater portion of 
the students’ training hours. In ad- 
dition to study and work on all the 
components of motors and ve- 
hicles, the students take to the 
field for instruction in the con- 
voying of supply trucks and are 
also trained in simple accounting 
and cost control, so that a gradu- 
ate is able to assume complete 
charge of a fleet of 50 or more ve- 
hicles. 


Graduates from the basic schools 
are eligible for promotion to mo- 
tor sergeants and similar rankings 
with substantial boosts in pay. 
Some are also selected for further 
instruction at one or another of 
the Quartermaster Corps’ advanced 
schools, which conduct courses in 
specialist mechanics of three 
months’ duration. Men who in 
civilian life have had at least one 
year’s experience in general auto- 
motive service work are immedi- 
ately eligible for the advanced 
schools. 





Pete Wembhoff’s Fourth Dimension 
offers news of automotive advertising. 
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Eastern Truckers 
Map Plans to Aid 


Fuel Situation 


WASHINGTON. —A _ representa- 
tive group of eastern petroleum 
tank-truck operators have drafted 
plans to use idle or partially-idle 
tank trucks in an effort to relieve 
the gasoline shortage on the east- 
ern seaboard, according to an an- 
nouncement last week. 

First meeting of the operators 
was held at the Interstate Com- 
merce Commission and followed 
announcement of the appointment 
of Maurice L. Wilcox, vice-presi- 
dent of Leaman Transportation Co., 
Downington, (Pa.) as a consultant 
to Defense Petroleum Coordinator 
Harold L. Ickes on_ tank-truck 
transportation of petroleum pro- 
ducts. 

Main objectives of the tank truck 
operators, who elected a steering 
committee to draft detailed plans, 
will be to work with Wilcox and 
with shippers’ committees in an ef- 
fort to furnish truck transporta- 
tion of petroleum products on 
short hauls where rail tank cars 
now are being used, thereby releas- 
ing tank cars for longer runs from 
the southwestern oil fields to the 
Atlantic coast. 

S. F. Niness, of the Leaman 
Transportation Co. and president 
of the Pennsylvania Motor Truck 
Assn., announced the meeting of 
operators was called to invite their 
cooperation with the coordinator’s 
office during the national emer- 
gency. 





STATEMENT OF THE OWNERSHIP, 
MANAGEMENT, CIRCULATION, ETC., 
REQUIRED BY THE ACTS OF CON- 
GRESS OF AUGUST 24, 1912, AND 
MARCH 3, 1933 of Automotive News, 
published weekly at Detroit, Mich. for 
October, 1941. State of Michigan, County 
of Wayne ss. 

Before me, a Notary Public in and for 
the State and county aforesaid, personally 
appeared B. B. Crighton, who, having 
been duly sworn according to law, deposes 
and says that she is the Business Man- 
ager of the Automotive News and that the 
following is, to the best of her knowledge 
and belief, a true statement of the owner- 
ship, management (and if a daily paper, 
the circulation), etc., of the aforesaid pub- 
lication for the date shown in the above 
caption, required by the Act of August 24, 
1912, as amended by the Act of March 3, 
1933, embodied in section 537, Postal Laws 
and Regulations, printed on the reverse of 
this form, to wit: 

1. That the names and addresses of the 
Publisher, editor, managing editor, and 
business managers are: 

Publisher, George M. Slocum, 2751 East 
Jefferson Ave., Detroit, Mich. 

Editor, Chris Sinsabaugh, 2751 East 
Jefferson Ave., Detroit, Mich. 

Managing Editor, B. J. Wemhoff, 2751 
East Jefferson Ave., Detroit, Mich. 

Business Manager, B. B. Crighton, 2751 
East Jefferson Ave., Detroit, Mich. 

2. That the owner is: (If owned by a 
corporation, its name and address must be 
stated and also immediately thereunder 
the names and addresses of stockholders 
owning or holding one percent or more of 
total amount of stock. If not owned by @ 
corporation, the names and addresses of 
the individual owners must be given. If 
owned by a firm, company, or other un- 
incorporated concern, its name and ad- 
dress, as well as those of each individual 
member, must be given). 

Slocum Publishing Co., 2751 East Jeffer- 
son Ave., Detroit, Mich. 

Mabel H. Slocum, 29 Roslyn Road, 
Grosse Pointe Shores, Mich. 

George M. Slocum, 2751 East Jefferson 
Ave., Detroit, Mich. 

hris Sinsabaugh, 2751 East Jefferson 
Ave., Detroit, Mich. 

3. That the known bondholders, mort- 
gagees, and other security holders owning 
or holding 1 percent or more of total 
amount of bonds, mortgages, or other s¢- 
curities are: None. 

4. That the two paragraphs next above, 
giving the names of the owners, stock- 
holders, and security holders, if any, con- 
tain not only the list of stockholders and 
security holders as they appear upon the 
books of the company but also, in cases 
where the stockholder or security holder 
appears upon the books of the company 
as trustee or in any other fiduciary rela- 
tion, the name of the person or corpora- 
tion for whom such trustee is acting, is 
given; also that the said two paragraphs 
contain statements embracing affiant’s full 
knowledge and belief as to the circum- 
stances and conditions under which stock- 
holders and security holders who do not 
appear upon the books of the company & 
trustees, hold stock and securities in 4 
capacity other than that of a bona fide 
owner; and this affiant has no reason to 
believe that any other person, association, 
or corporation has any interest direct oF 
indirect in the said stock, bonds, or other 
securities than as so stated by him. 

5. That the average number of copies 
of each issue of this publication sold oF 
distributed, through the mails or other- 
wise, to paid subscribers during the twelve 
months preceding the date shown above |s 
(This information is required from dally 
publications only). ' 

B. CRIGHTON, Business Manager | 

Sworn to and subscribed before me this 

7th day of October 1941. : 
L. P. MORSE 

(My commission expires March 17, 1944) | 
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Actual top and bottom prices on 1940, 1939, 1938 and ADVERTISED Telegraph; Cincinnati—Post; Detroit—News; Chicago— 
1937 used cars as advertised in local newspapers. Herald-American; St. Louis—Post-Dispatch; Atlanta— 


; ' ‘ a ¥ 
SEDAN prices only used in this comparison. News- U d < a S nt sa Journal; Houston—Chronicle; Oklahoma City—Okla- 
papers used: Boston—Globe; New York—Times, Journal se r e ing rices homan, Times; Denver—Post; Los Angeles—Examiner; 




















American; Philadelphia — Bulletin; Pittsburgh — sun For Week Ending Sept. 28 Seattle—Times. 
eS a (Copyright 1941—Automotive News) 
MAKE Boston New York Phila. Pittsb’rg Cin’nati Detroit Chicago St. Louis Atlanta Houston Okla.City Denver Los Angeles Seattle Natl. Avg. 
Series 40 404 795- 765| 795-775, ~+| +|:'825- 745) 785- 605| 105- 645| 695. (|~~~~«Y;~«CS 295)SCS~CS~SCStsC<CSsté‘OS””SC~<“=OSC‘é C+ a8 
Buick Series 40 40] |_795- 765 | 795- Ty | 825- 745| 735- 695| 795- 645| 695 | | 845- 795 | | | | 865 794- 736 
ae “a Ak | KOK | WAR a 

"so ¢ 645- 585| 675 565- oar |_ 595 | 595- 489| 575- 475 | | 550 | 645- 505| 647- 495| 545 | 595 |_ 745 | 615- 530 
nee en nnn 50d ed. a een a 

8] 4c 465- 5- 395 | 550 | 525- - 395 | | 495- 375| 429 | 445- 365 | | | 495 | | |_545 5 494- 382 
——— an =) "2 €6@s rm 

87) 37 375- 345 | | 375- 295| 369- 275| 425- 375| 895- 288| 365- 275| 275 | : 345- 295 375 | ~ 465- 5- 299 | 876- 306 
Cadilisc@0 Special 40 _—| | | | [1195 | | [a ! _| l | 1195-1195 

39] | | | | | | Sie | nism I= a ae | 
7 yyy—————————EE_ 

38] | 7. | | Sa | | | 
———— ns a S eeenneEEeEE o_o  ssieaseiiindllnciaienaceaanaa  critieael rasa ne 

87] 325- 285) | 445 | | | 377 | | | Dl i | | | 382- 285 
Chevrolet Master 40] 6 625- 565| 625- 595| 645- ~ 525) | 577 |_ 695 | 645- 575 | | ae = 675- 475 | 675- | 675- 599| 595 | | 640- 557_ 
SE _ CT —_ o_O Rs a —_—_—_—_—_—_—_—_———— —_—--- 

"sof 5 525- - 400 | | 445 | 499s |: 495- 429 | 445 | 445- 395 | | ~ 525-495 | j- 495 | 495 | 565- 4° 565- - 475| 6 575- 15- 495 | 695- 545 | 520- 46 462 
NL cession!" vader oemriamesbsi smecstatnlh encinneancesintanen aanasenpeanennas 

33]: ~~ 885-— 350 | | | 415- 395) x 375- 295 | 395- 265| 445- 429 | 395- | _ 395- 3] 895- 350 350| 455 ae | 500 | 416- 348° 

"S74 ~~ $45- 245 | “295.2 | 335- 215 | 350- $25| 375- 375- “245 | ~ 265-— 215 | 295- 215| 295- 285 | 275- 265| 385 | 375- 299] | 326- 256 
Chevrolet Deluxe ao] ¢ 635- 595| 625 ___ | _595- 495 | | 565 —ss |: 645- 515| 625- 595| 645- 575 | | 675 | 625 | | | 626- 555 
pen - ——— a ailitaeae cee ce 

"304 4 495- 465| 510 eae | B65- = 525 | 525- ~ 469 | ” 525- 525- 475| 465- = 395) 445 445 | 455 455 _—«| «48 495 es | 85 575- 525| 595- 438 | ee tO 514- 4 14- 470 
a 6 aeons 

‘ 38] ae | | 365 _ 365 | ae 00- 375 | 395- 26 395- 265| 399 5 | 395 5 | 4 475 | 497- 475 ____| 4il- 372 ~4ii- 372° 
———— ee. 

37] +300 | ______—|_ 880 _350- 285 | 345 345- aa as |_2 |_295- 35 | _295- 235] 3 Ce 365- 325| 395- 295| 525- 395 | 350- 310 350- 310° 
eee oe 
Chrysler Royal 40] 845 | | | | 795 | |_ 695- 645 | | | | 845- 777| 895 | | 815- 711 
Oe ———_-  - errr a ae - 

39] 6 645 | ice | | 795 || 685 - 645 | | | | 695 | | 745 | 685- 465 

as 


 estiuianainannaile Lesttncainistinliad 
88] 495- 425| 397 465- 450 | oo at a 295 | 385- 295 | | | | 419 | 415- 366 
ee le | 39 |_ 29 | $25- 195| 285 c $85- 297| 395 625 360- 260 


— 
De Soto 40] 750- 695| 576- 545| 635 = |_ 695 | 595 1# | 745- 645 | 795 | | 795- 765 | 698- 662 
sata 650- 515 | Re Sem 3 |_ 52 “525- j= 495] : | | | 595 | | | 590- 535 

aa "88 | 

















— cepistastaeenatieeisiciemnaM aa. Neatiaacinns Aicessiieia me | 445-875 425 | | 395 | | es oe 

"87 325-245 | 227- 195 | |_ 295 nd 365 : 300- 219| 325- 195| 315 295- 275 | 369- 345 313- 246 
Dodge 40] 765- 525| 675- 465| 695- 595| 685 _—s| | 695- 595| 595- 585| 655 =: 38 |_750- 749| 745- 625| 845 | 704- 501 Sol 
———__________ SO] 595- 495| 627- 425| 535- 445| 585 | ~—SS—«|«4G9- 429] 495- 465] | 595- 575 | a | 595- 54 aa 695- 595| 695 | 5680- 407 
a—— xe O45 | 395 | 895- 365| 425 | 395 _—«|-:825- 825] 895- 295| 425- 375 | | 425- aaa} 495- 425 
———_____ 81] _875- 275| 245- 195| 825- 165| 349- 295 | 395- 245| 245- 225| 345- 195| 275 





oensiiinhim 
Ford V-8 “85” "404 595- 485| 597- 525| 565- 435| 595 _—|-597- 495| 515- 450| 525  —|_-SA5- 495| 585- 485| 645 —s | 625- 545| 565 | | |_580- 490 
es "89 425- 345| 527- 450| | 495 | 205 ~—=«|- 205 ~—=*«|; «B= 845] a 395 Ss | 465- 396|  ——=«|’‘«485- 465 

























































































ere a ee 88] 365-285; ss | 245 ~—=«|s«867 | $67- 245| 215 _—*|-$25- 295| 335 |__| 875 875-315] 465-365 | 348- 301 
eccrine "87 285- 185| —S——s«|«225- 155) 275- 245) 295- 145) 195- 165] 285- 185 ~ $00- 175| 295 | 295- 276] 339 | 294- 203 
Ford V-8 Deluxe 40] 595- 550| G15- 545| 575 || _____ | 599- 480) 595 | G45- 585| 675- 625| 645 515 | 505 | 611- 547 
80 485- 445| 450 | $75 | 485 | 525 | 475- 360| 425- 395| 525 | _-495- 475 | 585- 450] 547- 475| 595 599 500- 433 
scala a neaminati *88] 359-265 | | 295 ~—*«| | $45- 295| 395- 369| 335 | al | 375 395 445- 395 | 495 _882- $31 
Cn ee 6 "875 285- 252 | | 250- 195 | | 197 | 195 | 195 | 345- 285| 345 | 295 | 245 | | $45- 233] | 270- 240 
aascusix 40) 550. | | 495 | 575-495) 650-567) 505 | 645-475, 545 |  +'| + +'| 685- 645] 725-650| 595 =| +~+~SO«Y:«CSBe- be 
Hudson Six 404 550 ——! 495 aoe - 495| 650- 567| 505 LS ~ soe) oa | 685- 645| 725- 650| 595 | 596- 566 
HudsonSix |. 2 jo 
(112) ‘39 — Sd $95 | 485- 425 —— ! | 495 485- 410 
ae ——| ~ 285- “a rs —Ls _387__—s| 265 | 3 245 $45 395 | l | 822- 215 
(Terraplane) ‘37§ 225 | 289 paw , 185 | 287- ae : | $25- 175| $45- 295| 295 | 279 | 292- 288 
Lincoln-Zephyr 40] 997- 795| 950- 800| 845- a7 875 | 895 895- 875 
———— 80) 595-875) 505 =| 575-535) | OS men 695-545) 645- “aaa one oe | 505 | 795- 645 | 640- 587 
eee ee | 875- $28| 395 | 495 | 545 | - e.. | 445 | l | | 398 | 575 695 481- 328 
*87]__325- 195| 865- 227| | $45 l | 225- 175| 235 | 350- 195| | 495- 395| 395- 295| 525 | 362- 247 
a 
Mercury "404 685- 675| 795- 495| 595 | 695 | _| 699- 569| 695- 645| 725- 600| 695- 675] 745- 645| 695 | 745 | 849- 750| 879 |_730- 682 
*$9§  595- 525| 590- 495| 495 l | 595 | 585- 495| 565- 495| 545 | 550 | 565 fl "4 7139 | 582- 502 
RRR CRE ET ee eee 
Nash Ambassador Six ‘40]_ 695-615, 697 | G45 | |_| 679-685] 645-575) | | 8 a a a 
ne a ee ee | 585 | 475 —Ss«|«S8S- 410; ——— 530- 410 
33] ed |  hmdir lvl, | al 415- 415 
"S7] 185 | | | | | 325- 225 | | 25 | | | 208- 225 
Olds Six (60) "409 745- 725| 697- 695| 615 | __ | 687- 643| 695 —s|_-745- 595| 795 | 675 ~ 795- 685 ae 125 | 7195 a | | 724- 678 
re ee Su] _595- 495| 479- 4 425 | 585- 505| 545 —«| «S75 | 895 ——s«|«B65- 495| 495 | 495 — -. 5- 495| 545 | B25 | «(BAD | 665 | BA7- 483 
38] 445-375; | 465- 435| 435 | 425 | 395 —«|«450- 875| 455 | 365- $25] 465- 445| 525 | ‘545-395 | | 452- $92 
‘S79 395- 325| 345 | $25- 275| $75- 339| | 295- 269| 345- 295| | $45 : | 345 | 425 «| 395 | | 350- $00 
Packard Six "404 (795-775) 785-675) | | 795 | -‘745- 589| 765- 645| 795-775, | 795- 695| 745 | 765 | | 776- 692 
Sof 650-575) | | acailtion, cniaiaictidmaments tcpiineme tecmlaamion tt aionsiall | | j__ | 600-575 _ 
38] _. |_449 | 475-445] 425 | 405 | —|— eae Ot iH 
*37] 295- 245 | 295 | $45 | 297 | 239 | 295 | 345 | | 275- 245] | | 275 296- 245 
clan a ees. 405) 645. 465) 565 ~»«| «'SOS”~«(’:«4@7- 496| 51S | 505-485) 605. + +| 645 | 645-568) 605. | 605-645, | 645 | 604-526 
Plymouth "404 625- 495| 645- 465| 565 | 595 | 497- 495| 515 | 595- 485| 595 | 645 | G45- 568| 505 |_695- 645 | 645 604- 526 
aT "894 545- 395| 575- 359| 495- 425| 495- - 445 | | 465- 869| 475- 395| 495 _—'| _495- 395] 545- 495| 495 | l 650- 595| 521- 430 
"88) 445- 345| 295- 126| 315- 285| 395-365 | | 275 | 385-285 | | $95- 875 | | 345 | 475- 444| 395 $72- 318 
*$7] 295- 195| S27- 111| 295- 245| $25- 245| 289- 249| 265- 200| 345- 185| $45- 265| 295- 245| 245 | | 295- 215| 299- 295| 425- 395| Sll- 237 
nn Nr ar a neem 
Plymouth Deluxe 40) 650- 545| 645- 625| 575 | | 650 | 509- 569| 595- 495) =» |_ 675-_595| ae — 695- 647| 699 | 695 |_ 650 | 648- 579 
; "99] 495- 415| 575- 445| 465-425; | 485 1 [- "395| 495- 435| 525- 460| 475 | 495 i 525 | BA7- 495 | 502- 440 
38) 445-360, Si(‘(} SCS | 425- 367| 345 | ee ae Sie 568 | |_ 393 | | 380-337 
$7] _345- 245| $27- 300| 325- 310| | 365- 275| 299 | 335- 185| 299 | | 277- 245| | 875- 245| 365- 295| 450 $42- 263 
ee eee ee eer eS 
Pontiac Six "404 695 |_ 695 |_ 645-595 | |_725- 580| 750- 585| 785-595; || S| 85- 595 | 725- 625) 825- 715, LS 745 | 788-630 
$9 575- 500) 595 | 585- 435| 499- 495| 550 | 479 | 545-425] 545- 295 ? l 650 547- 470 
*98]  465- 385| 445- 439| 395 | 425- 395| 345 | 425 | ‘425-365 | | | 495 : 445 | 575 | 444- 396 
"87 345- 245 245 | 295 | $45- 295| 375- 265| 265 | 345- 295| 349- = | | 375 | 395 | 445- $835| 395 | 368- 281 
(CSurrrrerenemeenenereeeesmenemnepenspneeeceuen eee 
Studebaker Champion 40] 645-575 | | |_ 468 |_ 585 Roce: |_545 ae 595 | 795 | 606- 575 
30] pete eae ne | | | 475 | | 575- 395| 505- 495| | | | | 548- 445 
Studebaker Commander °40] | |e | | 885-495] 715 : : 845 | | 715- 495 
30] l | 525- 495| | 565 | 525 | | 550 | | 695- 595 | | 512- 545 
‘sal l | 395- 5 | | 445- 385| 465 | 450 LC | 495 | | 452- $85 
(Dictator) a 295- 150 | |_29 | 3 ! 295- J 345- 8 | 379 535- 475| 342- 294 
40) 425 | 465 : | 545 _ | | 475 | 497 | | 481- 481 
"39] | 28 pa _t 345- 7 j —— ; Dee a iccncaamanses amenities aya laces 
a ceeeselines aa ala’ 
38] | 228 | | 277s | | 295 | | | 299 | | 275- 275 
‘itiataiins ee a ceabaiin al | 
’s7]_ 1 | 110- 95) 1 | 225- 215) 150- 85) | l | 245- 125] 219- 125 | |_191- 129 


National Average, All Makes, Sept. 28—$502-$432 
National Average, All Makes, Sept. 21—$506-$448 
Used C tised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
This is an ee Sia bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national 
index. Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Cleveland, Indianapolis, New Orleans, Dallas, Kansas City, Minneapolis and San Francisco appeared on this page last week and will be published again next week, 
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Automotive Washington 


Curtailment Layoffs ‘Nettle’ U.S. Officials; 
Aluminum Scrap Still Unused 


By William Ullman 
Washington Correspondent 


ASHINGTON. — 
A Alarming re- 
ports of other 
» heavy labor 
me layoffs because 
m of progressive 
, restriction of 
| automobile pro- 
duction have 
come fast on 
the heels of word that Ford has 
begun discharging several thou- 
sand men at the River Rouge 
plant. One estimate was that in 
all automotive plants the layoffs 
will hit 215,000 by mid-winter. 
In the meantime, in addition to 
conferences between OPM of- 
ficials and automobile manufac- 
turers in Detroit last week on 
the problem, steps are being 
taken here to ameliorate the 
hardships wholesale dismissals 
will entail. 


For one thing the OPM con- 
tracts distribution division has 
made available to the industry 
a “shopping list” of nearly $3,- 
000,000,000 in anticipaved de- 
fense purchases on which the 
automobile makers are invited 
to use idle machine tool fa- 
cilities. 


Machinery has been set up to 
aid idle automobile workers at 
state employment offices and ar- 
rangements made for training 
for defense jobs. OPM officials 
point out discharged men will re- 
ceive unemployment compensa- 
tion for 13 weeks and they hope 
that by that time retraining will 
be complete. 


* * * 


Powerhouse 
Of Defense 

WILLIAM S. KNUDSEN con- 
tinues to be a powerful voice 
for American morale as well as 
a powerhouse of energy for de- 
fense production. Addressing the 
Friends of Freedom Committee 
the other night he said: 

“I am convinced that this 
war is going to turn out the 
way we want it to—eventually. 
But I am not only convinced 
—I’m sure—that it is going to 
take more hard work then we 
ever did before. It is a man- 
sized job and it will take man- 
sized men to do it. We’ve never 
been lacking in that kind of 
men. So let’s stand up to it, 
square away, look it straight 
in the eye, prepare for the 
punishment we're going to take 
and pile into it. Wars of today 
are won in the shops. Mate- 
rial is everything. We must 
have not only material for the 
defense of America, but we 
must have still more material 
to help supply the armies that 
are fighting the totalitarian 
armies in the field.” 


Aluminum Scrap 


Still Unused 


MORE THAN two months have 
elapsed since the great pots and 
pans drive, through which house- 
wives and others donated some 
12,000,000 pounds of used alumi- 
num utensils to help reduce the 
shortage in that strategic metal, 
but a sizable part of that mam- 
moth pile has not yet reached 
the furnaces for the first step in 








ELECTED REPRESENTATIVES of all General Motors empl 
Center area (Detroit) were among the first to view the 182 Ohoorent tea 
uration banquets were held last week by both the GM Girls Club and the G 


Mens Club. 










e is shown above (right) introducin 
new president of the Girls Club, an 
of the Mens Club. 


j 


Guest speaker at both events was William E. 
geaeeat sales manager. More than 1500 “GM Folks’ heard Holler’s addresses. 

the new Chevrolet to Miss Maidie Fuller, 
Norm W. Torgeson, newly-elected head 


conversion into warplanes and 
other munitions. 

Much of it has started its 
journey into defense use but 
the rest reposes in the piles 
where it was hurled by the 
collecting Boy Scouts and Le- 
gionnaires for lack of organi- 
zation to speed it to the smelt- 
ers. 

OPM has been getting letters 
from the mayors of some com- 
munities who, annoyed by the 
continuing presence of the alumi- 
num piles, have threatened to 
sell the scrap. In turn OPM has 
told them that if they do it will 
sic the federal authorities on 


them. 
* * * 


Sorting Proves 


Bottleneck 

THIS ALUMINUM conversion 
bottleneck is of some importance, 
for there will be further salvage 
drives and ways should be found 
to make them mean something. 


OPM’s explanation of the 
delay in putting the scrap 
aluminum to work is that be- 
fore it could be melted it had 
to be sorted, segregated and 
cleaned. Great quantities 
reached the smelter plants but 
they were not equipped to do 
the sorting and cleaning, con- 
sequently the aluminum piled 
up in their yards. Finally rail- 
roads with cars loaded with 
aluminum that couldn’t be ab- 
sorbed put embargoes on ship- 
ments. Then it was that piles 
of pots and pans seemed in a 
fair way of becoming a per- 
manent feature of local land- 
scapes. 

There is also the angle that 
OPM originally planned to have 
the nation’s junk dealers figure 
in the drive but Mayor LaGuar- 
dia’s Office of Civilian Defense, 
which conducted the collecting, 
decided to bypass the junkmen 
and have the aluminum pots and 
pans sent direct to the smelters. 
Thus the immediately available 
facilities of the junk yards for 
sorting the scrap were not made 
use of and the jam quickly en- 


sued. 
* * * 


Car Makers Continue 


Research 

THE AUTOMOTIVE industry 
is right up among the leaders in 
making research one of its vital 
activities and there is interest in 
the revelation by the National 
Assn. of Manufacturers that all 
American industry estimates its 
research costs this year will 
reach more than $117,000,000, or 
roughly 1.1 percent of total gross 
sales. This was interpreted as 
tangible evidence of industry’s 
faith in America’s future. 

“In industrial research lies 
the great hope for reemploy- 
ment, for productive applica- 
tion of savings and for bene- 
ficial utilization of war pro- 
duction plants,” when the de- 
fense emergency is past, de- 
clared the NAM committee 
making the survey. The study 
shows half of the companies 
covered have larger research 
budgets this year than last. 


Whatever their effect in the 
automotive field, the Federal Re- 
serve Board credit restrictions 
which have been in effect since 
Sept. 1 have not curtailed spend- 


Holler, Chevrolet 


ing for household equipment. 
A survey of leading credit re- 
tailers revealed last week that 
consumers are spending just as 
much for things for the home as 
before. The only major change 
they have noted since the new 
regulations went into effect was 
an increase in the number of 
cash transactions. = 


Indirect Charges 


Still Mounting 

“SINCE the beginning of mo- 
tor vehicle transportation,” the 
Public Roads Administration 
comments, “almost every year 
has witnessed the imposition of 
a higher aggregate of specific 
taxes on the highway user. The 
extent of direct taxation in the 
form of gasoline taxes and reg- 
istration fees is largely a matter 
of general information, but the 
public is not generally aware of 
the contributions, particularly in 
recent years, by the highway 
user in the form of other indirect 
but inescapable charges. Legis- 
lators — Federal, state and local 
— seeking new sources of reve- 
nue for various purposes, and 
undoubtedly impressed by the 
apparently inexhaustible source 
of funds which the highway user 
appeared to provide, soon cast 
covetous eyes in that direction 
for additional funds. The multi- 
plicity of taxes now levied on 
the highway user is such as to 
make it almost impossible to de- 
termine the full extent of his 
contribution toward the support 
of government in the form of 
taxes resulting from his owner- 
ship and use of a motor vehicle.” 

After commenting that fed- 
eral automotive taxation to 
help finance the defense pro- 
gram probably will exceed $1,- 
000,000,000 this fiscal year, be- 
cause of increased rates and 
improved economic conditions, 
the Public Roads Administra- 
tion survey’s report makes this 
forecast: 

“Present trends indicate the 
possibility of the increased use 
of and dependence on the sales 
tax as a revenue source (by the 
states). Sales tax officials an- 
ticipate the possible decrease in 
the importance of the property 
tax as a revenue source and the 
substitution therefore of such 
taxes as the sales tax. This pos- 
sibility further emphasizes the 
need for careful examination of 
the tax structure as it affects the 
highway user.” 


Dealers tell me... 


(Continued from Page 3) 


cause, even though salesmen’s dues 
are acceptable to union organizers, 
salesmen work in small groups and 
it is too expensive for union or- 
ganizers to use the only power 
they have for enforcement—pickets 
—for salesmen are divided into so 
many small local groups. They 
can’t jeopardize the income of big 
unions where large groups of em- 
ployes work together and _ the 
picketing problem is easy by 
spending money for pickets to en- 
force membership onto the smaller 
groups. 

What is needed is the realiza- 
tion of the necessity for coopera- 
tion between dealers and sales- 
men. Individual agreements and 
understandings between dealers 
and salesmen can give the sales- 
man security and ample reward 
for their efforts. The salesman 
knows he can’t long be success- 
ful unless the dealer is, and the 
dealer can’t long be successful 
without the active functioning of 


his salesmen. 
* ae 


Raises Cost 
Of Business 


7 kind of cooperation will get 
results and ward off the neces- 
sity for salesman _ regimentation 
through union organization. I say 
this, in spite of the fact that such 
cities as Seattle, Tacoma and San 
Francisco have strong salesmen’s 
unions. In such places—temporarily 
at least—they have eliminated 
house deals, part-time salesmen, 
bird dogs, chiseling of many sorts, 
and top-heavy sales forces. 

The cost of doing business has 
been raised to the extent that, 
with lessened production, the po- 
sition of both salesmen and deal- 
ers is jeopardized. 


the 4th Dimension 
Arnold: ‘Fears Unfounded’; 


Flexible Campaigns 
By Pete Wemhoff 


Fears of an attack by the U. S. department of justice op 
the theory and practice of advertising are entirely without 


foundation, Assistant 


Attorney General Thurman Arnolj 


assured 900 advertising men and women gathered at a din. 


ner meeting in New York's 


ing Women of New York and 


the Advertising Club of New 
York, in cooperation with the Ad- 
vertising Federation of America, 
the Sales Executives Club of New 
York and the American Marketing 
Assn. 

Although stressing that his of- 
fice stood ready to prosecute cer- 
tain cases of the use of advertis- 
ing to pass excessive costs on to 
consumers, and to operate in 
conspiracy to crush competition, 
Arnold declared that advertising 
itself—its crying of wares, en- 
couragement of mass production 
and passing on that production 
to the consumer—“is the very 
objective of the anti-trust di- 
vision.” 

During his address Arnold said 
that while the bulk of the advertis- 
ing industry has nothing to fear 
from anti-trust prosecutions, its 
volume of business might soon 
be curbed by material shortages 
and other conditions created by the 
defense emergency. Such material 
lacks as paper and power short- 
ages, plus the vagaries of priority 
assignment, he pointed out, might 
soon affect advertising just as they 
affect other industries. 


Without elaborating on the 
point, the anti-trust law enforce- 
ment head also made the dis- 
quieting remark that there will 
be a question whether under new 
price ceiling regulations, produc- 
ers would have the right to in- 
clude advertising costs in the 
sale price of their product. 

As to his  division’s concern 
with advertising, Arnold said it is 
not interested in whether adver- 
tising is fair, unfair, wasteful or 
full of “hokum.” The Federal 
Trade Commission polices unfair 
practices, and in a free market 
waste cures itself, he declared. The 
justice department, he added, will 
prosecute waste only where mon- 
opoly is concerned and where that 
waste is passed on to the public. In 
such instances, he said, advertising 
is only a small part of business 
monopoly waste. 


Types of cases in which adver- 
tising might be involved that the 
department will prosecute were 
listed by Arnold as including: Full- 
line forcing in which a maker 
builds up a huge demand for his 
product to the point where he 
forces a dealer to carry all of his 
other lines, thus destroying com- 
petition; a freezing out of compe- 
tition, in which such a maker goes 
a step further by insisting that 
the dealer carry his line only and 
drop competitive brands; and the 
use of advertising to fix prices. 

On the question of whether ad- 
vertisers could safely enter in good 
faith into certain advertising com- 
binations, free of the worry of an- 
ti-trust prosecution, Arnold sug- 
gested that such combinations first 
submit their plan to a court for 
ruling, either with or without the 
consent of the justice department, 
depending upon its attitude in the 
case. If the court upheld the ad- 
vertising combination, he said, the 


Hotel Biltmore Oct. 7 under 
sponsorship of the Advertis-?—~—————— 





advertisers would be free of pros. 
ecution. 

Arnold referred to a question. 
naire sent out recently by his de. 
partment to a number of oil com. 
panies,asking many details of their 
advertising policies and costs, to. 
gether with their own justifications 
for those costs. 

Many such questionnaires, Ar. 
nold explained, had been sent to 
many industries, with the hope 
that the move would not become 
public, he said, adding that the 
questionnaires merely were a de- 
partment move to obtain infor- 
mation relating to the snuffing 
out of competitors by large in- 
dustries—a matter which the de- 
partment would have to prove in 
court if it ever came to that. 

Asked following his address what 
assurances against anti-trust pros. 
ecution he could give to busines; 
men who.cut corners at the re 
quest of the federal government 
and in the interest of faster de. 
fense production, Arnold replied 
that if a responsible federal official 
directed the corner-cutting, it 
would not be prosecuted by the 
justice department. 


Flexibility 

“Flexibility will be the keynote 
of advertising campaigns on 1942 
automobiles,” says the New York 
Times, “because, despite cur- 
tailed output, manufacturers will 
attempt to retain present ad- 
vantages in various competitive 
markets. No manufacturer will 
allow his dealers a disproportion- 
ate share of cars in a market in 
which he is entrenched if it 
means a corresponding loss in 
some other more competitive 
area. 

“The plan of one large com- 
pany is to allot to dealers 85 per- 
cent of half the number of cars 
each dealer sold during the 11 
model year and to use the re 
maining 15 percent for allocation 
to various competitive areas. 
Such a plan will call for flexi- 
bility in advertising campaigns 
also, as makers want to be ready 
to increase promotional pressure 
where needed.” 


Broadcasts 


New series of broadcasts of 
“The Treasury Hour--Millions for 
Defense” is on the air for 18 
consecutive broadcasts under the 
sponsorship of Bendix Aviation 
Corp. Hour-long program is over 
the coast-to-coast NBC Blue net- 
work each Tuesday at 8 p.m. 
for all stations except the Ps 
cific coast which will be heard 
7:30 to 8:30 p.m. Pacific Coast 
time. 

Program presents leading star 
of the entertainment world. Par 
ticularly important new feature 
of the program to the aviation 
and transportation world is the 
dramatic sketch entitled 
Invisible Crew” featuring Amer- 
can inventive and creative genius 
and American industrial ingen 
ity working at top speed to equi? 
the aircraft, tanks, trucks, carts 
half-trucks, ships and watercraft 
that will defend the U. S. 
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able improvement in used car 
profits,’ Don told me, “was that 
this year dealers certainly sold 


that you are in the hospital. I sin- 
cerely hope that you will soon be 
on your feet again, and I hope you 





Aluminum Motor Cars 
Seen as Possibility 


RICHMOND, Va—A 1,500- 
pound, $500 aluminum automo- 
bile was envisioned here last 
week by J. Louis Reynolds, vice- 
president and sales manager of 
the Reynolds Metals Co., as 
among potential vast new out- 
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cision said, “that it has not been 
shown that Alcoa is guilty of any 
violation of the Sherman act as 
was charged in the government’s 
bill; that the government has failed 
to prove its charges in any of the 


THE automobile parts industries 
have been working under heavy 
releases for automotive accounts, 
but are now on the verge of seeing 
this business sharply slashed, and 
they look for the necessity of ex- 
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three phases into which it divided 
the case, namely: One, monopoliza- 
tion; two, conspiracy; three, mis- 


tensive layoffs in 60 to 90 days. To| hope that some member of your or- 
avoid this eventuality, they are at| S@mization may desire to enter an 
the moment casting about for some | individual subscription to Automo- 


design, made 
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SAFETY ENGINEERING magazine award for the safest bod 


New Yor ” 1 N 
Gene? to Hudson early this year, was reviewed last week in conduct. new means to draw in defense tive ews mailed regularly to any 
of Alf fety Engineering magazine, met with , : i 
ont Hudeou oe ad waives “he Bee te 73 a. M. M. Roberts, Hudson adver- a ean saa co ide business on a cooperative basis. A|®4dress he may indicate. 
tising and merchandising manager; Harry Armand, managing editor of Safety| ‘‘Dealers Te e,"", by John O.| committee of production engineers CIRCULATION MANAGER 
; E . t , editor of the publication; George| Munn, is an open forum for the : . ‘ 
les neucering magazine; Arthur ¢ on al Howard Calhoun, zone manager | expression of dealers’ opinions. It| as been formed, which will make 


rich & 


of Hudson Sales Corp., in New York. appears weekly in Automotive News. 
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“My three sons and I 
feel we’re fortunate to have Studebaker 
as our partner these days” 


‘‘w THINK there’s a good future in 

the automobile business today— 
for the same reason I thought so over 
20 years ago when I first became a 
Studebaker dealer,’’ writes Mr. E. E. 
Bell of Salina, Kansas. 


‘*And I’m proud to say that my three 
sons agree with me 100%. Each one of 
the boys now heads a department here 
with me and each one of them firmly 
believes that selling and servicing auto- 
mobiles is the best possible kind of 
a career. 


7 E think we would do pretty well 
these times, even if the new 1942 
Studebakers were only half as appeal- 
ing as they are—and that’s because we 
have utmost confidence in the com- 
mon-sense, workable merchandising 
plans you’ve developed for our use. 


‘*WN fact, if I may say so, that’s one 
of the real satisfactions of being 
a Studebaker dealer. The Studebaker 


executives I’ve met at service and busi- 
ness management meetings have al- 
ways impressed me as hard-hitting 
realists—men with their mental sleeves 
rolled up who talk facts as dealers 
know the facts to be. 


‘*I’ve made some money through my 
own efforts but I’m frank to say that 
I give a lot of credit for my progress 
to the Studebaker factory’s helpful 
merchandising programs. 


m HE way you saw the present situ- 

ation coming and the plans you 
worked out for coping with it—well, 
you’ve topped anything you’ve ever 
done for Studebaker dealers in the 
past. And take my word for it, that 


FOR AMERICA’S DEFENSE 


Studebaker is building an unlimited quantity 
of airplane engines, military trucks and 
other matériel. 


certainly has been a great deal.’’ 


4 * * * * 


Studebaker Dealer Bell’s point of view is the same 
as that of hundreds of other long-time Studebaker 
dealers. Cooperation between factory and dealer 
is the basis of any real success in the retail auto- 
mobile business—and particularly so, in these days, 
when national defense requirements make it neces- 
sary for all of us to be alert and prepared for 
anything that may come up. 


Studebaker'’s defense-time merchandising plans 
are availableto all Studebakerdealers. And all Stude- 
baker dealers may rest assured that forward-looking 
plans are now being developed for the post- 
emergency period when it comes. 


STUDEBAKER 


THE GREAT INDEPENDENT 





FOR AMERICA’S TRANSPORTATION 


Studebaker is building a limited number of 
passenger cars, commercial cars and trucks. 


: 














